
Oliver Marti, managing director and portfolio 
manager at Stamford, Connecticut-based 
Columbus Circle Investors, spoke to Bloom-
berg’s Hema Parmar about M&A activity in the 
U.S. health-care sector. Marti’s CCI Healthcare 
unit manages approximately $1 billion in long-
short equity strategies. Comments have been 
edited and condensed.

Q: Tell me about CCI Healthcare.
A: We’re part of Columbus Circle Inves-
tors, which has traditionally been a long-
only institutional money manager. In 2001, 
CCI and I launched a health-care equity 
long-short strategy. My team invests 
across four main subsectors: biotechnol-
ogy, pharmaceuticals, medical technology 
and health-care services.  

Q: What are your strategies?
A: We have two distinct strategies. The 
one we launched in 2001 is more of an 
all-weather approach that invests across 
the full spectrum of health care. It enables 
us to spread some of the risk, allowing for 
lower volatility of returns. It invests only in 
public equities, typically about 50 percent 
large cap, 50 percent small- and mid-cap. 
In 2013 we started a more concentrated 
strategy with higher volatility but with 
the same focus of investing across all of 
health care in public equities. We try to 
generate alpha through bottom-up funda-
mental analysis and through a top-down 
view of the health care industry as well as 
the market environment overall. And then 
finally we look to take advantage by trad-
ing around positions during meaningful 
price movements.

Q: There’s been a lot of M&A in health 
care. What kinds of companies might 
be targets?
A: In the biotech and pharma space, we’re 
seeing very strong interest from buyers in 
the areas of the central nervous system – 
things like schizophrenia, Parkinson’s dis-
ease, Alzheimer’s. Oncology is also a very 
big area of M&A right now. And the area 
of liver disease is an opportunity for many 
companies looking to grow, whether it’s 
Gilead or Bristol-Myers who already have 

SPOTLIGHT CCI Healthcare’s Marti Says M&A to Continue Among Medical Device Companies
platforms in that area and are looking to 
build those out. The larger companies are 
the ones that have significant cash flow 
right now. I do see an acceleration.

Q: Are there M&A implications of the 
Supreme Court Obamacare decision?
A: It removes an overhang for many pro-
viders of care such as hospitals. Histori-
cally, health care has been delivered and 
paid for more on an individual-procedure 
basis. The move is now towards bundled 
payments for episodic care. Hospitals 
had some uncertainty whether Obama-
care really was going to be fully intact. 
With the Supreme Court decision leaving 
Obamacare intact, we think a lot of these 
companies have a much better view and 
ability to go out and build their services. 
So we think that there will be more con-
solidation in hospitals. And when I say 
hospitals, I mean providers and that’s 
very broad; there are hospitals, outpatient 
clinics, doctor groups, nursing homes, 
long-term care groups, in-patient rehab fa-
cilities. I’m talking about the continuum of 
care within the service area. And not just 
for-profit companies, but also not-for-profit 
and private for-profit companies.

Q: What’s your forecast for M&A 
among medical device companies?
A: I believe there will be continued 
consolidation and it will occur across 
larger-cap companies. It will also occur 
within the small-, mid-cap companies. The 
reasoning on the large-cap side is really, 

to me, one of defense. Many of these 
larger companies have maturing products. 
The innovation curve there has been 
stagnant and there has been material 
pricing pressure. So the need to acquire 
in the medical device space is more one 
of leverage, of being able to reduce the 
number of competitors and to add a more 
consistent layer of products that are being 
delivered to the customer. As a result, 
we’re seeing more consolidation from that 
and also from the perspective of reach-
ing faster-growing market segments and 
geographies. It’s less about innovation 
and more about being able to adapt to the 
changing environment.

Q: What consolidation do you see in 
small- and mid-cap med-technology?
A: There is some real innovation occur-
ring and, as a result, there is very high 
growth and also consolidation. It’s in 
areas such as the spine, pain manage-
ment, atrial fibrillation and peripheral 
artery diseases, and I believe you are 
going to see more of those deals in the 
ensuing 12 months.    

Q: Are you increasing your allocation 
to these kinds of companies?
A: Over the last two years we’ve been 
increasingly finding attractive opportuni-
ties in companies that are innovating to 
take advantage of these demographic 
themes of aging. In our higher volatility 
and concentrated strategy, these tend to 
be an important part of the portfolio.

Age: 44
Hometown: Vancouver
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Pequot Capital Management (1997 to 1999). Joined CCI in 1999
Education: Brown University, B.A.
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Reimbursement Proposal
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BtIG to Hire  
after Losing  
Distressed Salesmen

european Loans Beat U.S. as returns reach 4.71% 

By Lisa aBramowicz
BTIG LLC plans to hire as many as 10 

people for its high-yield unit by July after 
losing three distressed debt salesmen with-
in the past two months.

managing director Michael Cassidy left 
the boutique investment bank this month 
and Steven Bergman, also a managing di-
rector, departed in march, according to re-
cords maintained by the Financial industry 
regulatory authority. Robert Hannigan, a 
director in the distressed-debt sales group, 
was no longer registered with the firm as of 
april 6, the records show.

BTiG more than doubled its staff in the past 
two years and is adding people after com-
petitors including Chapdelaine & Co. and 
LaBranche & Co. closed credit-trading units. 
The broker-dealers were among 70 debt-

By Karen eeuwens and emre PeKer
european leveraged loans are outperforming u.s. bank debt this year as companies 

refinance borrowings at the fastest pace since 2007, boosting prices.
western european leveraged loans have returned 4.71 percent, compared with 3.12 

percent in the u.s., according to Credit Suisse Group AG indexes. The performance 
marks a turnaround from 2010, when bank debt in america outperformed.

a 41 percent drop in european leveraged buyouts since their 2007 peak is curbing 
the amount of new loans at the same time the region’s central bank raises interest rates 
for the first time in almost three years. Funds buying speculative-grade loans in europe, 
which mainly invest in bank debt issued to fund leveraged buyouts, received $14 billion in 
repayments in the first quarter, almost double the $7.7 billion private-equity firms raised 
for takeovers in the same period.

trading startups opened in 2009 to capitalize 
on banks pulling back after the worst financial 
crisis since the 1930s. as larger companies 
recovered market share, traders that joined 
smaller businesses have left for bigger banks.

“BTiG has been a net acquirer of high 
yield/distressed talent, an area that BTiG 
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Markit CDX North American HY 104.78 0.00
Markit LCDX 100.49 0.23
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IssuancE (u.s.)
mtd Ytd

Loans sold $30.2 bn $175 bn
HY Bonds Issued $20.1 bn $112 bn

dEals Ma <go>
2010 Ytd

Global M&A Deal Count 25,075 7,600
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Valitas N/A $285 6YRS 
Asset Acceptance Capital Corp BB+ $250 6YRS 
IASIS Healthcare LLC Ba3 $1,235 5YRS 
Memora Inversiones N/A 260EUR 6YRS 
Ameritox LTD B2 $450 7YRS 
iPayment Inc. N/A $575 6YRS 
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tKR  Rat. Cpn pRiCe CHg Yield spRd
MFW Caa1/B- 9.50 100.50 2.00 9.22 710
OPCCN Ca/CCC 8.25 54.20 0.08 29.65 2849
ALLY B1/B 6.75 106.00 N.A. 4.91 375
SLMA Ba1/BBB- 6.25 105.38 -0.13 4.96 284
KSU B1/BB- 8.00 111.00 N.A. 5.05 389
AXCA Caa1/B 12.75 111.00 N.A. 6.58 446
GOK B3/B- 9.75 98.00 N.A. 10.42 926
S Ba3/BB- 8.75 109.50 -0.63 7.82 333
NMG Caa1/B- 9.00 104.88 N.A. 3.62 150
F Ba2/BB- 6.63 110.60 N.A. 4.66 187
TOY B3/CCC+ 7.38 100.38 N.A. 7.31 391
SGU B2/B- 8.88 104.25 N.A. 7.92 580
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Bloomberg Brief will not publish tomorrow due to good Friday. The next edition will be monday, April 25.

Q&A
Jeffrey Werbalowsky,  
co-CEO of Houlihan 
Lokey, spoke with 
Aleksandrs Rozens 
about the high yield 
market and how it is 
spurring dealmaking. pG.5
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