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INTRODUCTION. 

Al1a11t~  University is  a n  institution For t he  higher ed~iclttion of Negro 
youth. It seeks, by maintaining a high s tandard  of scholarship and  de- 
portirient, to sift  oiit. and  train thoroughly talented members of th i s  race 
t o  be leaders of thought  and  missionaries of cul ture ainong the  masses. 

Furthermore,  At1ant.a University recogizes t h a t  i t  is i ts  d u t y  as a sea t  
of learning t o  throw RH much l ight  as possible upon t he  intricate social 
problemx affecting these masses, for t he  enl ightenment  of i ts  graduates  
and of t h e  general public. I t  ha.s, therefore, f o r  the  I m t  four years, 
sought  to unite i ts  own g ~ a d u a t e s ,  t he  grrtduates of s imilar  institutions, 
hnd  etlucrl,tetl Negroes-in general,  throughout  t he  South,  in a n  effort t o  
s tudy  carefully aiid thoroughly certain definite aspects of the  Negro 
problems. 

Gra&mtes of E'isk Unive'rsity, Berea College, Lincoln Un ive r s i t , ~ ,  Spel- 
man Semi i~a ry ,  Cla.rlr Univerwity, Wilberforce University, Howard Uni- 
versity, t he  Meharry Medical College, Hampton and  Tuskeegee Ins t i tu tes  
and  several other  institutions have kindly joined in th i s  movement  and  
added their  efforts to  those of t he  graduates  of Atlanta,  a n d  have,  in  
t he  lnst  four years. helped. to  conduct  four investigations: One in lt)98 

into t h e  "Mortality of Negroes in Cities"; another  in 1897 into t he  "Gen- 
e r d  Social and  Physical  Condition" of 6,000 Negroes living in selected 
parts  of certain southern ci t ies;  a third in  1898 on "Some Efforts of 
A m e r i c a ~ ~  Negroes For The i r .  Own Social Betterment." Final ly in  1899, 
inquiry h a s  been rntlde to ascertain t he  ex ten t  to  which t he  Freedman 
a n d  h i s  sons a r e  enter ing into business life. 

The  results of this  l as t  investigation a r e  presented i n  th i s  pamphlet .  
Ne x t  year  some other  phases of t he  economic s i tuat ion of the  Negro will 
be studied. I t  is hoped t ha t  these s tudies  wiH have  t he  act ive aid and  
co-operation of a l l  those who a r e  interested in  th i s  -me thod  of mak ing  
easier the  solution of the  Negro problems. 
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Hesitle these regular investigations by the Atlanta Negro Conference, the 
Uiiiveraity pursues its sociologicsl work in several other directions. R r r t ,  
it offers for itsstudents and all others interested in these lilies of w@rk t h e  
following courses of dtudy: 

1. The Tl~eory of Economics, one term. 
2. The Economic History of the American Negro, one term. 
3. St.stiutlce and Sociology, onc term. 
4. Preseut Socfal Condition of the Negro, one term. 
6. Elementary Clvicn, one term. 
6. Civil Government In the Uniteti States, one term. 
7. Political Science, one term- 
Theses and library work are required in connection with the more 

ac!vanced courses. 
Seeoritily, members of the Department of Sociolo~y of this inet i tu t io~~ 

have, from time to time, published the following studies and esnays on 
various phases of the Negro problem: 

Suppreselon of the Slave Trade. 336 pp, Longman's, 1896. 
Tile PhilndelphiaNegro. 620 pp, Oinn & Co., 1899. 
The Negroes of Farmville, Va., 38 pp, Bulletin U. 5. Department of 

Labor, Jan., 1W. 
Condition of the N e g o  in Various Cittes, 112 pp, Bulletin U. S. Depart- 

ment of Labor, May, 1887. 
The N e p o  In the Black Belt, 17 pp, Bulletin U. S. Department of Labor, 

May, 1899. 
The Study of the Negro Problems, 21 pp, Publications of the American 

Academy of Political and Social Science, No. 219. 
Strivtnga of the Negro People, Allontic .Wonthly, August, 1896. 
A Negro Schoolmaster in the New South, Atluntic Monthly, January, 18W. 
The Negro and Crime, Independent, May 10,1899. 
The Consematton of Races, 16 pp, Publtcations of the Americah Negro 

Academy, No 2. 
Thirdly, the regular University publicstions are as  follow^: 
Annual Catalogue, 1810-1809. 
Bulletin of Atlanta University, 4 pp, monthly; aS centa per year. 
No. 1. Mortality of Negroes, 61 pp, 1806, (out of prlnt). 
No. 2. Social and Physical Condition of Negroes, 88 pp, 1897; 20 centn. 
No. 8. Some Eeorts of Americau Negroee for Social Jbtterment, 66 pp, 

1898; 20 cents. 
No. 4. The Negro in Business, 1899; 20 centa. 
List of Negro Newspapers; 2 cents. 
Programme of Social Betterment; 2 centa. 
Fourthly; Bureau of Information : 
The Corresponding Becretary of the Atlanta Conference undertaken, 

upon request, to furnia.hcorrespondente with information upon any phanes 
of the Negro problem, 80 far as he i s  able; or he points out such sourcen an 
exist from which accurate data may be obtained. No charge is made for 
this work except for botual expenses incurred. During the past year 
professors in several northern and southern in~titutions, s tu t ient~ of 
mctology, phllanthropie societies and workers, and many private persons 



have taken adrsntage of this Imreau, 
T l ~ e  folio\\-iug is a partial list of rwipients of s11o11 information within 

t h e  last two yet\.rs: 
Hon. (hrroll  T). Wright,  of IT. S. I3uren.u of I~nhor. 
Professor Walter F. \Vilcos, o f  U. S. C!rnsus Office. 
Professor K a t l ~ : \ r i ~ ~ e  COII~:LII, of Wellesley (hllepr. 
F:dnribrd Atkinson, of Htiston. 
Ivalter  I6. T,~lnl)eth, Missiol~ary S?(.retibry, 31. E. (Iliurrh. Soiltll. 
Miss Jane Porter Scott, of ~ I I P  Social Srttlp111:>11ts hssr:i:btio~l. 
Dr. David J. Fuller, of Brooklyn. 
Rev. Dnniel Mer r i~na r~  of.\Vorcester. 
R?r. Etlwsrtl 11. Pell, Editor Bible Render, Ricli~nontl, Va. 
Hon. 3:. D. Ihsse t t ,  Haytian Legation. Ken, Tork; and ot l~rrs .  
Crratluate sntl o t l~e r  s t u t l ~ n t s  in Harvar~I  1~11iv(~rsi ty,  Mass. 

6 A L LL 6 6 " Thr C'ntllolir T'nivrrsity, D. C .  
, L  L A  ', 6 L " \V\'c~llrsley ('ollrxe, hhss .  
L 6 ' 6  '. L ,  " U'oostr~r TTnicrrsity, O:~io. 
6 6 ‘  L L  L I " TJniwrsity of  Tera,s, T ~ S R S .  

Professors nut1 T e i ~ r l ~ c r s  in H: t~nptoi~  I~~s tT~l l t - ? ,  VR. 
i L , L Tuskcpc\e Institute, Al:~!):\.rna. 

L L  ' L &  Bfe~.rr~.  University, (i?orxia. 
6 ,  L , G T r i ~ ~ i t y  Pa.rk High Scllool, X. C. 

City Physician.: ill eight different citier;. 
The Insvratlce Press of London. 
The Penn Mutual Insurance Coinpany. 
Boston Cl~iltlren's Aid Society. 
Social Settlement, Topeka, Kansas. 
R'orthern Inter-Collegiate Oratorical League. 
The Afro-American Council. 
The American Iru'epro Academy. 
The A i n e r i c ~ ~ ~  Missionary Associfltion. 
Members of the Legislature of Georgia. 
McClure's Magazine. 
R-ew York Independent, etc 
Fifthly. The Atlanta Negro Conference beside its investigations has tm 

a n n u d  gathering of  tho^ intere~tetl  in its work in Zhy o f  each gear when 
the  results of the  yeny's investlgntion are  first reported. The attendanre 
in these meetings is largely local, but  they als6 bring together many per- 
sons fro111 abrond to discuss ancl acld to the facts collected. An a t ten~pt .  
i s  here nmde especially to encourage a l l  movements townrd social better- 
ment, and several enterprises of this  sort have h ~ d  their inception here. 

Such is the work which Atlanta University is doing for the social uplift- 
ing of the American h'egro, and for i t  we ask a n  endowment which will 
insure its permanent usefulness. 



R E S U L T S  O F  T H E  INVESTIGATION. 

BY T H E  EDITOR. 

1. Scope qf t h e  Inquiry.-The gelirra.1 idea of the A t l a~ i t a  Conft~rence is 
to selec-t among tlie various a,nd intricate qilestiolis a.risillg fro111 the  
presence of the Krpro in the South c e r h i n  lines of ilirest,ipatioii \vliirli 
will he at, ouce si~llple enough to be pursued by ro lunt t~ry  etfort, autl r a l -  
uable eliougli to add t'o our scientiflc knonVledge. At the sailit? tittle thy  
different .  subjects studied each year have had ti. 1opir:t.l coiiiiectioli, a,nd 
will i l l  tirile for111 a co~npreheiisire whole. The startilip poilit was the 
large death-rate of t,lie Kegroee; this led to a. s tudy o f  their cal~dition of 
life, and the efforts they were making to brt ter  t ha t  coiiditioli. Tllese 
efforts, when s t ,Udi~d,  brought c,learly to light. the hard ecoiioiiiic st.rugglt. 
through wliicli the emaiicipa.ted slave is to-tlty passing. 

The general ~i ir t l iod of iiiakilig these inquiries is to tlistribute a11101ip a. 
number of selected persoils throughout the South, ca,refully prepared 
schedules. Care is ta,ken t,o luake t h e y u e s t i o i ~ s  few ill nuniber, simple 
and direct, a.nd, so fa,r RB possible. incapable of misapprellelisioi~. Tllr 
inrestigrrtors to whom these b l ~ i i k s  are sent  a.re usually well-educated 
Negroes, long resident in the cominunit.ies; by calling on the same par- 
sons for aid y e m  after year, a bodr  of experienced correapo~~dents  has  
been gradually formed, numbering now about flftp. 

I n  this inrest,igation the object was to flnd ill each locality tlie ~ iu lnher  
and kind of Negro business meii. The following blank was sent  out:  

Pu'egro Merchants in ............... State of ............... Reported by ....................... 

Kind of /Tea r s  ill 
Kame. C'api tal. 



Wit11 t,llis \\.as sent a n  explanatory letter defining t,he t,erm "business 
man," a.nd urging pa.rticular care in getting a t  t l ~ e  ca.pifwl iuve.;tetl. Thus 
a large r~nlnl)er of reports were secured Then sonic, of the chief mrr-  
(~Iiauts reported were tvritten to antl more pwrticu1a.r inquiry ~niltle into 
their lives antl experiences. The ret,urlls r e p r c ~ n ~ t , t l ~ e r f ? f u r r ,  the rel~orts  of 
business men themselves, iuterpretrtl a'nd co~nrnet~t,etl upon hy all intelli- 
gent  investigator of some experience. l'hvy ca.n, t'l~e:efore, on the \\.hole, 
I)e clel)entlerl upon a.s substantially accurate. Thr? item of "wpital  il:- 
\,ested" is na.turally a.pt t,o vontain t l ~ e  largest a m o u ~ ~ t  of errors sinre i t  is 
i l l  most cases H,II e s t i rn~ t~e .  Yet the estinlate was either ~na t l e  l)y a tlisi~l- 
terrst,ed person on da t a  furnixlied h y  the n~e rchan t~ ,  01' gil-rn tlirecstly by 
tile merchant. 111 some cases the  a n ~ c ~ u n t  nlay lmve been ex::~geratetl 
frorn motives of pride, in o t l ~ e r s  unclerestimatrtl for fear o f  twxrs c.r 
jealousy. All doubtful est,imates ha re  been on~it~tet l  when di;ico\ ered. 

I t  is  hardly possible to place too great stress ou the deep s ig~~ i f i canc r  
of business ventures a.mong America.11 Negroes. Physica,l emancipation 
ca.me in 1863, but  ecunomir ernancipatidn is still far  off. The great, 
inajority of Negroes a,re still  serfs honnd to the soil or llouse-servants. 
The ~ ~ a t i o r ~  ml~ich  robbed then1 of t,he fruit's of their labor for two a.nd a 
l ~ a l f  centuries. fina,lly set them adrif t  pcnl~iless. I t  would not. have 1)eerl 
wonderful or unprecedented i f  tile Freedman had sunk int,o sluggish lazi- 
ness, ignorance antl c r i ~ n e  a.ft,er the wa'r. ' l h t  he  did not wholly, is tlur 
to his own vigor and w.mbition, a'nd t,he crusade of education from t,he 
Nort,h. Wlmt  have t,hese efforts, seconded by the conimon-school and to 
a limited extent  the college, been ahle to ac:comylisll in the line of 
making the Freedma,n a factor in the economic re-birth of the South? 

Of t,he various answers tha t  might  be ~nat le  to this  quest,ion, noue is 
more interesting t,lla.n that  which shows the  extent  to which the Negro is 
ellgaging in the  vwrious branc.11es of 1)usiness. N ~ i t ~ ~ ~ l l y  business, of al l  
vocations, was furtltest renluvetl from slavery. Even t,he ante-bellum 
1)1wntat,ion owuer was 1:artlly a good business man,  and  his slaves werea t  
best careless sharers in a monarchical communism antl, a: worst, tlunlh 
driven cattle. 

For a Negro then to go into business lneans a grea.t deal. I t  is, indeed, 
n step in social progrevs worth measurillg I t  means Imrd labor, t l~ r i f t  it1 
saving, a comprehension of social movrments and ability to learn H. new 
vocation-all this  taking place, not by concerted guided action, but Epon- 
taneously l ~ e r r  antl there, in hamlet  awl city, Rorth and South. To 
measure such 2~ movement is difficult, nncl ye t  worth the trial. W e  nrrd  
to  know accurately the different kinds of business venture tha t  appear, 
the  order of their appearance, their meatsure of success and the ca.pita1 
invested in  t h e m  W e  need t,o know wha t  sbrt of men go into business, 
how long they have been enkaged and how they managed to get  a start. 
Finally, we should lrrtow where this economic advance is being most 
strongly felt, and what  the pre,.;ent t e ~ ~ d e u c i e s  are. 

2. Terriiory Covered hy the 1upiry.-In t'he census of 1890, the following 



THE NEGRO I N  BUSINESS . 
Hotel-keepers .......................................................................... 4f0 
Saloon-keepers ...................................................................... 932 
Livery-stable Keepers ............................................................ 390 
Druggists ............................................................................ 135 
Grocers .................................................................................... 1 P29 
Retail Merchants . un~pecifled .............................................. 4 490 
Publishers ................................................................................ 20 

Total ...................................................................... 8 216 

There are many obvious errors in these returus; the first three items are  
greatly exaggerated without doubt. containing mally lotlgii~g-houses mis- 
named "hotels;" employees in saloons erroneously returned as  "saloon- 
keepers ;" and hostlers returned as "livery-stable keepers." The unspeci- 
fied retail merchants also probably include some clerks. hucksters and 
restaurant.keepers . With some allo\vances for thehe errors. it is proba- 
ble tha t  there are in the United States a t  least 5. 000 Kegro business men . 
Of these the following study has returns from something less than one- 
half. living in 30 different states and territories a s  follows: 

.................................... Alabama 
Arkanses .................................... 

................................. California 
.................................. Colorado 
.................................. Delaware 

District of Columbia ................ 
Florida ................................... 

...................................... Georgia 
Indiana ..................................... 
Indian Territory ........................ 
Illinois ...................................... 
Kansas ....................................... 
Kentucky .................................. 
Louisiana ................................. 
Massachusetts ........................... 

Total ....................... 

Missouri ................................. 
New Jersey .......................... 
New York ................................ 
North Carolina ....................... 
Ohio ......................................... 

............................... Oklahoma 
Pennsylvhnia ......................... 
South Carolirla ........................ 
Tennessee ............................... 
Texas ...................................... 

............................... Virginia 
............. ............ Washington , 

........................ West Virginia 
............................. 1,906 . 

Condensing this table we have reported from 

The north. east of the Missiesippi ........................................... 218 
........................................... The s0ut.h. east of the Mississippi 1 281 

West of the Mississippi ........................................................... 407 

Total ............................................................................ 1 906 
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The value of this  compsrison is somewhat spoiled by tlie fact tha t  the 
Kegroes in the states of Georgia and Alabama and the middle 
South were more tlioroughly canvassed than those in other parts of the 
country, since the Conference had more correspondents there. Neverthe- 
less, it  is clear that  it is density of Ncgro population in the main tha t  
gives the Negro business-inan his  best chance. 

There were, of course, wide gaps and large omissions in sucli ail in- 
quiry. Small towns in considerable numbers, and country stores, were 
not returned, and inany minor enterprises in larger towns. Of the large 
cities, tlie most iiriportant omission \VIH the city of New Orleans from 
which returns cams too late for insertion. With  the latter exception it 
would seem, after careful inquiry, tha t  the returns represent fully 76% of 
the inore important business enterprises anlong Negroes, and conse- 
quently give a fair picture of their economic advance in this  line. 

9. Pitids of B~isirters Ettferprise.-The term "business man" in this  study 
has been interpreted to include all with stocks of goods to #ell, and also 
all other persoils who have a t  least $CAM of capital invested; for instance, 
while the ordinary barber shoiild be classed a s  an artisan, a man with 
$600 or more invested i n a  diop,with several hired aasiatants,is a capitalist 
rather than an  artisan. and 162 such men have been claseed a s  business 
men. So, too, i t  seemed best to include 31 blacksmiths and wheelwrighte 
a l i o  had considerabie capital invested and kept stocks of wagons or other 
goods on sale. I n  several other cases there was some difflculty in draw- 
 in^ a line between artisana and business men, and the decision had to be 
more or less arbitrary, although the investment of considerable capital 
directly in the business was the usual criterion. 

The different kinds of business reported were a s  follows: 

ACCORDING TO OCCUPATIONS. 
-- 

Grocers ..................................... 432 Caterers ................................... 
General mercllandise dealers ..... 166 Plumbing, tinware, and hard- 
Barbers with $600 or more in- ware shops ..................... 

vested ............................ 162 Shoe dealers arid repairers ...... 
Publishern and job printers ........ 89 Fish dealers ............................. 
Undertakers .............................. LU) Furniture dealers ................. 
Snloon-keepem .......................... 68 Building and loau 118sociations 
Druggists ................................... 64 Jewelers ................................ 
Restaurant-keepers .................... 61 Market gardenersand planters 

.................... Harkmen and expressmen, own- Clothing-dealers 
... iug outflts ....................... 63 Wall-paper and paint-shopn 

Huilclers and corit,ractors ........... 48 Bakers, with shops ................. 
Dealern in meat .......................... 47 Dry-goods dealers ................. 
Merchant txilorti ........................ 20 Cotton gin proprietors ........... 
Dealers in fuel ........................... 27 Steam laundries ................... 
Dealers in real estate ................ :%I Proprietors of inacliine wliopn.. 
Wagon-makersand blacksmiths 32 Cigar manufacturers .............. 
Hotels ........................................ :N Photographers ........................ 

..... Green Krocern, dairymen, etc, 30 Brokers and money lenders 
Livery-titable keepers ............... '28 Dealern in feed ........................ 
Canfectioners ............................. 26 Dealers in fruit .................... 

................................. Millinem 6 
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Hanks. 
Second-hand stores. 
Harness-shops. 1 Businesses 
E n ~ p l o j  ment agencies. i 

With Four Ice-cream depots. ) 

Florists. Persons En- Wire goods man'fr's. ' h ' o  per- 
Crockery-stores. 

I geped inench. Dresslnaking shops. sons in 
Carpet-cleaning works J Private cemeteries. Each. 

Bicycle-stores. 1 
M'ch'nca with shops 

Upholstering shops. Shirt factory. 
Hair goods stores. ] Toilet supply shop 
Lumber mills. ) Three Persons Hroom manufactory 
C17n'ng& dyeingshops. 1 1 1  Each. Cotton mill. 
Brick contractors. I As~embly hall. ( Dllr 
Dealers in cotton. Naval stores dealer. Persoll 

Fan manufactory. 
i School of music. In  ER,.ll 

Carpet manufactory 
Handle factory. 

I 
Rubber goods shop. I 
Book-store. I 

Misrellaneous, untlesignateil, .................................. WP. 
Total ................................................................. 1,906. 

I t  must be remembered ill scanl~ing these f l ~ u r e s ,  that  ~ I I  most lilies of 
hs iness  here reported, only establishlnents of considerable size end sUc- 
cess have been reported. There are, for instance. large nurnbern of ice- 
cream dealers, pool-rooms, cleaning end dyeing shopw, elnplogineiit figen- 
cies, and the like among Negroes; most of these however are nlnell a~it l  
shortlived and only a few well-estahlishetl businesses in these lines have 
been reported. Again, under the method employed in get her in^ these 
facts, i t  is hardly possibie that the real proportion between the different 
kinds of businesses is correctly pictured, umd there are doubtless large 
omissions here and there. 

Perhaps the most instructive way of studying these buwinesnes \voultl 
he in the light of their historic evolution from the p u t  econo~iiic. condi- 
tion of the Negro. For examplelit is easy to see how the Harher, the Ca- 
terer apd the Restaurant keeper were the direct. economic progeiiy of the 
House-servant, just a s  the MarkeLCfardener,the Sawmill Proprietor, and 
the Florist were descended from the Field-hand. We may, intleetl,tlivitle 
the business men in the above b b l e  a s  follows: 
(u) HOUSE SEHVAXT C L A S ~ :  Barbers, Restaurant-keeperw, Exprerislnen, 
Butchers. Caterers, Liverymen, Bakers, Milliners, etc.,-WL. 
( h )  FIELD-HAND CLASS: Market-Qardene~s, Green-grocers, Dairymen, 
Cotton-gin owners, Florists, Lumber-mill ownem, etc.,--61. 
( e )  PLANTATION MEOHANIO C L A ~ ~ :  Builders and Contractors, Blnck- 
emiths, Brick~nakers, Jewelers, Shoe-dealers a i ~ d  Repairers, Machinirts, 
Cigar manufacturers, Tinners, Paperhangers and Painters, Harness deal- 
ers, Upholsterers, etc.,-176. 
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(d) THE TRADERS: Grocers, Cje~~eral  rncrohants and Dealers in Fuel, 
Fish, Clothing, Furnit,ure, Peed ant1 Dry-goods, arid Second Hand Deal- 
ers,-695. 
(e )  THE'~APITALISTS: Ranks, Real Est%te dealers, Money-lenders, Huild- 
ing a,nd Loan Associations, etc. ,-07. 
( f )  THE MANUFACTITRERS: Makers of Shirts, Brooms, Pans, (.hrpeta, 
Handles and Rubber Goods; a,ritl the Cotton Mill,--% 
(I/) CO-OPEHATIVE EFFORTS: Undertakers, l)ruggists, Publisllers, ( 'e~ne- 
taries, Printers, etc-189. 
( h . )  EVFOHTS FOE AMUSEMENT: Sa!oons, Pool-rooms, Pliotogrn.phers, 
Bicycle dealers, et,c.,-101. 

No economic tlevelopincnt is altogether accitle~~tal-preoiouso~c~~patiori, 
enforced co-operatiou, the nilturn1 instinct to barter, antl the efforts for 
recreation,explain t ~ , ~ n o n g  American Negroes,as arno~ig other people,their 
present oocrupat,ions. Le t  us take up  t l ~ e  classes in ortler a s  indicatetl 
above. 

34. House Servant Class.-It is a well-known fact t,hat tlie aristocracy of 
the plantat'ion slaves were the house sel-vtuits-those who,for appearance, 
al)ilit,y and intelligence, were'selectetl from the lnass of the slaves to per- 
form household duties a t  their nmster's house. Oftell such s e r v a ~ i t , ~  were 
educated antl fikillful; some times they mere the natural children of  their 
masters, mid a t  all times they were tlie elass which, when emancipation 
came, inn,tle t'lie first st,eps toward independent livelihood. 1:he niaster's 
valet set up his barber-shop in town and soon had a lucrative trade; tlie 
cook became proprietor of a small eating-stantl or restaurant, or, if he 
was exceptionally efficient antl not,etl for certain dishes. he beca.me a 
cn.terer. I t  was in this way that  the fainous guild of bln.c:k caterers arose 
in Philadell~hia. 111 similar wayfi, but more slowly, a litt,le saving of 
capital transformed the driver into the expressman, the coachinan into 
the livery-stable keeper, the lauutlress into the proprietress of R pnblic 
laundry. The most succes~ful  of these ventnres hitherto 1i:~ve been those 
of tlie barber, tlie restaurant-keeper, the caterer and the expressman. 
There were, in 1890, some 17,480 Negro barbers reported. Most of t l i e ~ ~  
were journeymen working for wages and the refit were largely  proprietor^ 
of smnll shops, either eutirelg without assistants or witli oue helper on 
Saturday nights. Neither of t,hese classes would comc under consiclera- 
tion here. There are, however, a numller of barbers, 162 of whom are re- 
ported here, and whose actual number may be 300 or wore, who are really 
business men. They own large, elegant shops witli costly furniture, hire 
from three to eight asfiistants and do H. lucrative business. The 102 re- 
ported have nearly $200,000 capital invested a s  follows: 

$500-1 >tm ........................................................................... 60 
$l,OOO-2,500 ........................................................................ 63 
$2,50(k5,0(!4 ......................................................................... 12 
$5,000-10,000 ...................................................................... 3 
Others over $600 ................................................................ 24 

Of the restaurant-keepers 19 had from $1,000-2,600 invested,and 12 from 
$2,600 to $6,000; 14 had from $600 to $1,000. The caterers, as a class, are 
well-to-do men of intelligence. I t  is difficult to discriminate in these 
cases between their capital and their accumulated wealth. Their report- 
ed capital is: 
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$100-5M ........................................................................... 1 
$t5O'J-1,000 .......................................................................... 1 
$1 ,000-'L.&~O .......................................................................... 6 
$2,500-5,000 ............................................................................ 6 
$6,000-10,000 .......................................................................... 4 
$10,000-60,~WO .............................................................................. 2 
Unknown , ................................................................................ 6 

The expressmen and hackmen have considerable business in several 
southern cities. The flfty reported had capital a s  follows: 

$ 5Oo-l7ooO .......................................................................... 8 
l.D00-2,6f@ .......................................................................... 16 
2,50o-6,000 .......................................................................... 20 
6,000-10,~ .................................................................... _ 9 

This whole class represented directly after the war, and up until about 
ten or flftren years ago,.the most prosperous class of PIT~groes The 
caterers, barbers and stewards were lenders in all social movements 
among Negroes,ar~d held the major part of the accumulated wealth. Lately, 
however, the class has lost ground. The palatial hotel and large restau- 
rant have displaced the individuel caterer in business, both white and 
black ; the cab and transfer lines are crowding the single hackmen. and in 
many other lines of work the influence of aggregated capital has proven 
disastrous to the emancipated house-servant. The barbering business 
has fallen into dislike among Negroes, partly because i t  had so long the 
stigma of race attached, and nearly all barbers were TSegroes, and espe- 
cially because the Negro barber was compelled to draw the color-line. 

35. Field Hand Class.-The great mass of the slaves were fleld  hand^ 
driven to the most unskilled kinds of agriculture. This, to-day, forms 
the grent unrisen horde of freedmen who swarm in the country districts 
of the South, and whose social developn~ent and economic ema~icipation 
has scarcely begun. I n  a few cases some of them own large planta- 
tions and have money invested in cotton gins, plantation stores. inarket- 
gardening and shipping to northern markets. Possibly they might be 
called business men. Eleven such are so denominated in this study, and 
have capital invested as  follows: 

$ 6*1,000 ........................................................................... 1 
1,000-2,600 ....................................................................... 2 
2,m-6,OC') ....................................................................... 2 
5,000-10,000 ....................................................................... 4 
60,000 and over .................................................................. 1 
Unknown ........................................................................ 1 

Of course this does not take account of those who are  simply large land 
owners and farmers. These eleven and scores of others like them, not re- 
ported in this query, represent a sort of border-class-the first turning of 
the fleld-hand from pure agriculture to something like merchandising. 
The green grocers, dairymen, and the like, have gone a step further and 
established market stalls or stores for the sale of the products of their 
farms. Thirty of these are reported, which does not iriclurle the numer- 
ous small hucksters : 
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woo--500 ................................................................................. 7 
$500--1,000 .............................................................................. 6 
$1,000--2,.WO ...................................................................... 12 
$2.SOO-5,~(1 ........................................................................... 3 
65,030-10,000 .......................................................................... 2 

The other c a l l i n ~ s  which have develo ed logically from this  class are 
few in number, and of importance chiel$y a s  indicating tendencies. T l ~ e  
three lumber mills havr a n  aggregate capital of $10,000, and the four 
floriets, $6.200. Much future interest at taches to the economic develop- 
ment of t,he former fleld-hand and present n~etayer .  There is, as yet, no 
trace of house industries or domestic ~ i l anufac tu~es  of any  sort, although 
i t  would seem that  theoretically the economic hope of the black South 
lies there. 

36. Pl(~niniion M e c h n ~ ~ i c  CIass.-The e l i te  of the field-hands were the slave 
mechanics-a class which, in some respects, rivaled the house-servants 
in importance During slavery they were the artisans of tile South, and 
although emancipation brought the severe competit.ion of better trained 
mechanics, and complicated the situation by drawin:: the color-line, still 
Negro ineclmnics continue to do  a large amount of work in the South. 
Moreover, some, by saving money, have become capitalists on a consider- 
able scale, especially is t,his true of carpenters and builders. I t  is diffl- 
cult to estimate the invested capital of a contractor a s  i t  varies so from 
job to job, and  from season t,o season. Forty-one coiltractors are  reported 
aa follows : 

$.500-1,000 ............................................................................. 10 
$1 ,00O--2,5(m ........................................................................ 14 
12,500-5,000 .......................................................................... 4 
$6,000--10,~0 ........................................................................ 8 
t10,000--W000 ...................................................................... 6 

One large brickmaker has $10,000 invested. The tin-shops usua,lly have 
small  investments under $2,600. Three have over $5,000. The eleven jew- 
elers are watch and clock repairers with small stocks of goods. They liave 
sums varying from $100 to $5,000 i t iv~s t~ed.  xearly all the other vocations 
mentioned a s  belonging to t,hifi class have sina811 capital, and are  hut a 
step removed from the journeyman meclianic. The shoe-making business 
some years ago had a considerable number of large enterprise8 making 
shoes to order. The ready-made machine shoe has driven nll but a few 
of these shops out of business, leaving only the small repair shops. A few 
of the older shops, of which six are reported, still do  a large custom busi- 
ness, and to these are now being added regular shoe-stores of which 
eleven are  here reported. The great industrial schools are trying to make 
these ent,erprises, and the mechanical i ndus t r i e~  whence they sprung, 
their especial fleld of work and,  eventually, t,heir efforts will undoubtedly 
bear fruit. As yet there is, however, little trace of this movement. 

37. The Traders. So f m  we have considered three great classes of busi- 
ness venture, the logical origin of which are  plainly seen in the house- 
servant, the fleld-hand and the slave-mechanic. Of course this does not 
say tha t  every individual green-grocer was a fleld-hand before the war, 
or every barber a house-servant. I t  merely serves a s  a rough indication 
of a social evolution, and is true when applied to the great mass of the  
Negroes. 

W e  now come to the traders- the merchants proper. The African 
Negro is  a born trader, and despite the communism of the slave planta- 
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tion, considerable barter went on among the slaves, and between them 
and the whites. The Negroes, under the  better class of masters, enjoyed 
t~ yeculium earned by working over-time, and expended a s  they wished 
I n  some cases they owned quite a little property and were able to buy their 
freedom. 111 most cases they merely kept  tllemselves in a little pocket 
money. 

While then trade and property was not unknown to slaves, yet  the  Ke- 
gro merchant is distinctly a post-bellurn institution. The Negro grocery and  
general merchandise s tow is the direct descentlant of the &'store-l~ouse" 
on the old plantation. Here  the "rations" were distributed every Satur-  
day to the assembled slaves. A f t x  elnal~ciprction these "rations" became 
"supplies" advanced to the black tenant, and the L'store-l~ouse" developed 
into a store with a variety of goods. Finally, mercllants outside the plan- 
tations began to furnish supplies for the various plmltations round about. 
In  this development, the Negro who had saved a litt,le capital was easily 
attracted into the grocery a l~ t l  general merchandise business; if he had 
tenants on his own farm, he set up a little store to "furnish" them. I f  
not ,  he set  up a little store in town and  caught the  trallsient trade of 
farlners and laborers. I n  this w a y  the business has spread until there i s  
scarcely a town or hamlet in the South which has not i ts  grocer. The  
698 grocers and gelieral nlerchants reported here form, therefore, only 
sinall part  of the total merchants thus engaged. Tlle 6,319 retail mer- 
chants reported by the  ceusus of 1890 perhaps approxi~nates the truth. 

Combining the grocers and general merchants we And tha t  those re- 
ported represent a total investment of $l,8't8,%B7 in sums as  follows: 

Under $50.0 ................................ 174 ................................ I 32% 
$50(?--1,m ................................... 164 ................................. 3094 
$ 1 , ( W 2 , 5 0 0  ................................ 171 ................................. 31% 
$ 2 , 5 o o d , r n  ................................ 1 ........................... 7% 
$6,000 and over .......................... 1.5 

A little less than a third of these stores a re  sinall shops with a few hun- 
dred dollars worth of ~ h e l f  goods bought on credit. Another third are  
stores worth $1,000 to $2,600 invested in a consitlerable variety of goods. 
They have Negro clerks and usually malie ct good appearance. Seven 
per ceut. are large ventures. I t  is a question a s  to what,  under present 
conditions, is to be the future of such stores. Certainly i t  would seem 
that  they may form s very irnport~rl t  Aeld of enterprise in the future, es- 
pecially when the black p e ~ s a n t  hcon les  emancipated, and the present 
c ry  of "Negro money for Negro nierchants" continues to grow louder. 

The other merchants deal principally in wood and coal, Ash, new and 
second-hand furniture and clothing, dry-goods, feed and fruit. Taking 
the dealers in these eight articles, we find they have $251,994 invested a s  
follows: 

.......................................................................... Under $500 15 
............................................................................ $*l,m 17 
........................................................................... 1,00@-2,5@j 32 
.......................................................................... $2,-5,000 13 

$6,000 and over ................................................................. 14 
Unknown ....................................................................... 8 



I t  \voultl seem prolml~le t h a t  we ~ i i ig l i t  expect  a considerable  in r rease  
in  these minor  l ~ u s i ~ i e s s e s  alnollg Negroes in t l ~ e  tuture. T h e  grea t  d r a w -  
1)ack is tlie li t t le knowledge of l )usi~iess  111ethods a m o n g  Negroes. The i r  
 hole training', their  itlenlistic temperanlent  is a p i l l s t  t l iml .  More- 
over, it is t l i f icnl t  to  overcwme t l ~ e s e  tleferts herause i t  is so  Ilartl to  g e t  
r)l)eni~lps for Kegro youth to  learn 1)usiness methods. E r ~ n  in t h e  K o r t h  
I ~ o w  m a n y  f i r i n s s t a ~ ~ t l  ready to allow a br ightblack boy to come in to  their  
counti~ig-roonis and learn t h e  difficult technique of ~ n o t l e r ~ ~  commerc ia l  
life'? 

38. The CT(~pifalisf -It  is  a tliffic~llt th ing  for those u ~ ~ u s e t l  t o  t l ~ e  notion 
of property to  learn to  save. Moreover tlie national crinie per1,etrr~tetl in 
t h e  ~ n i s m a ~ m g e m e n t  of t h e  Freedman's  Rank  had  witle-sprend i ~ ~ f l u e n c e  
in discouraging tlie saving habit.  A s  i t  is to-day,  there is not  a m o n g  a l l  
'these n~i l l ions  a n y  far-reaching nlorenient to  ellcourage or  fac.ilitate ssv-  
i n g  esc.ept such local efforts as l ~ a r e  arisen a m o n g  t l~emselves.  W h i l e  
the i r  e s t m w g a n c e  m t l  ca~ 'elessness  in  the expenditure of their  incomes 
is  character is t ic  of t h e  race, a ~ ~ d  will be for some t ime,  y e t  t l ~ e r e  is some 
c o ~ ~ s i t l e r a b l e  saving eve11 IIOW, a n d  ~ n u c h  money is  invested. L a n d  a ~ : d  
11ouses ~ I E  n a t ~ ~ r a l l p  favorite i ~ ~ v e s t m e n t s ;  a.nd there  a re  a nnmber  of r e d  
es ta te  agents. I t  is  difficult. to separate  capi tal  from accu~nula, te i l  weal th 
i n  t h e  case of m a n y  who l i r e  on  t h e  income from ren ts  o r  b u y  a n d  sell  
real  estate  for s profit. Thirty-six such capi tal is ts  have  been reported 
with about  $7X,@h) i ~ ~ v e s t e d .  T h e r t ~  a r e  four  banks,- in Washing ton ,  
1). C., R i c l ~ m o n d ,  V% a n d  H i r n i i ~ ~ g h a m ,  A h ,  a n d  several  large insurance  
companies  which i n w r e  against  hi(-knew a n d  t l e a t l ~ ,  ant1 collect w e e k l y  
premiums. There a r e  a nuinher  of hrokers a n d  money-lenders springing 
u p  here and  there,  especially in  cities l ike Washing ton  where  there  is a 
la rge  s a . l a r i ~ d  class. 

The  most  grat i fying phenomenon i s  t h e  spread of bui lding a n d  loan 
:~ssocistions, of which  there thirteen reported: 

a ,  e n - ,  .................................................................... 3 
t o ,  .. C . ..................................................................... 1 
H a , m p t m ,  V a  ., ............................................................................ 1 
a ,  1 -  ................................................................................. 1 
Sacranlento,  (M., ........................................................................ 1 
Willningtoll,  R-. C. .................................................................. 2 
Augus ta ,  a a . ,  .............................................................................. I 
Li t t l e  Rock, Ark . ,  ..................................................................... 1 
Portsmouth,  V a  ., ..................................................................... 1 
Anderson, S. C., ....................................................................... 1 

There ase  probably severel  more of these associations not  reported. T h e  
c r y i n g  need of t h e  fu ture  is  more agencic9 to encourage s a v i n g  a m o n g  
Negroes. P e n n y  savings banks  wi th  b ranches  in t h e  count ry  district;, 
building a n d  loen associations a n d  t h e  l ike would form a promising fleld 
fo r  phi lanthropic effort. T h e  Negroes, themselves, have  a s y e t  too few 
persons trained i n  handl ing  a n d  invest ing money. They  would, however, 
co-operate w i t h  others ,  a n d  such  movenients well-started would spread. 

39. The Manufacturer.-If t h e  general t ra in ing  of t h e  Negro w a s  unfavor- 
a b l e  t o  genera l  business enterprise, i t  w a s  even more  ill-suited to impart- 
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ing the teclinica~l knowledge which tke manufacturer needs. I t  mill, 
therefore, be many years before the Negro will enter this  fleltl. Still  there  
fire even now some interesting ventures which must  he regarded a s  exper- 
iments. There is the  C o i e l ~ ~ a n  Cot,ton Mill, spoken of in the  Atlanta- 
University Puhlica.tions, No. 4. During the past year machinery has  been 
installed, but  the mill has not s tarted yet. The foundry described among  
the  contributed pppers is srriall but  successful, and  looks a.s t!?ough i t  
m i ~ h t  survive. There are  several broom fnctories, one of which is report- 
ed here, and a number of minor manufactures which partake solnet,hing 
of t he  nature of liandicralts. As ye t  there is litt,le or no tra.ce of house 
i~idnst,ries. Here is another fleld for philanthropic effort, I f ,  throughout 
the South, the Negro peasant proprietor could eke out  the scanty ea,mings 
of the farm by holne 1na.nufactures i t  would solve many vesed problems: 
i t  would establish the count:y home, elevate the  Negro w o m a ~ ~ h o o d  from 
the rough unsexing work of the field, lessen t,lie temptation to migrate t o  
cities, and decrease idleness and crime. Lack of profltable congenial occri- 
pation for t he  rising middle cltrss of Negroes is t he  ce:itrd economic prob- 
lem of the  Sooth to-day, and house industries would, in amensure,  solve it. 
310. Co-operatine EforZa.-Under co-operative effort have been grouped it 

numher of business ventures whose existence is  due  primarily to the  
peculiar environment of the Negro in this land. Segregnted a s  a social 
group there are many semi-social functions in which the  prevailing preju- 
dice makes i t  pleasanter t ha t  he ~ h o u l d  serve himself if possible. 
Undertakers, for instance, must  come in close and sympathetic relations 
with the family. This  has led to Negroes taking up this branch of busi- 
ness, and in no line have they had greater success. Twenty-three of those 
reported had over $5,000 jn capital invested, and there itre, in fact, many  
more than this. Probably $600,000 is it~vestetl hy Negroev in this  business. 
Then, too, the demand for pomp aud displtry a t  funerals has  compelled 
these undertakers to equip their establishments unusually well. I n  Phil- 
adelphia, Haltimore, Atlanta and other cities there a r e  Negro undertaking 
establishments equal in most of their appointments to the best whi te  
establishments. The advent  of the  Negro physician and  undertaker 
naturally called for the  drug-store. Sixty-four drug-stores are reported, 
forty-seven of which have over $1,000 invested. They are  especially popu- 
lar  in the South for the social feature of the soda fountain and for-their 
husiltess partnernhip with sick-belleflt societies. They are usually neat  
and well conducted, and  are a favorite venture for young Negro physi- 
cians. There are  many private cemeteries owned by companies a i ~ d  
societies, only two of which are reported here. They arose from the  color 
line in burial and  the poor condition of the public burial grounds for col- 
ored people. Finally, a demand for news and books among themselves 
has led to the establishment of many hundred newspapers, of which over 
a hundred still survive, and  to three or four publishing housen. The more 
successful publishing houses are connected with the large Negro church 
organizations, ns the African Methodist a t  Philadelphia and Nashville, 
the Methodist Zion a t  Charlotte, N. C., and the Baptist  a t  Nashville. 
These publish denominational literature, papers and  books. They own 
four buildings in all,  and  the largest has a plant valued a t  $46,000. There 
a r e  some other small publishing estahlishmenfs of no great  importance. 
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The newspapers are dealt with in another place.* 
These enterprises are peculiar instances of the "~dvantqqe of the disad- 

vantageM-of the way in which a hostile environment has forced the 
Xegro todo  for himself. On the whole he has begun to supply well some 
of the needs thus created. 

311. Efirla for Anlu~ement.-Efforts to supply the large social demand 
for recreation and amusement are a large part of the co-operative efforts 
noted above. The Negro church has, until recently, been the chief pur- 
veyor of amusement to the mass of Negroes, and even now it  supplies by 
far  the larger part of social intercourse and entertainment for the masses. 
A t  the same time, there is a large unsatisfied deinand for recreation nat- 
ural to a lighthearted people who work hard. T.he d o o n  and the pool- 
room supply a part of this demand,and of the 68 saloons reported, 64 have 
over $1,000 invested. The abuse of alcoholic liquors is not one of the 
especial offenses of the Negro, and yet  he spends considerable in this 
way, especially during the Christmas holidays. The saloon among these 
people, even more than among the Irish and other city ~ T O U ~ S , ~ S  a distinct 
social centre. I n  the country towns of the black belt, the fleld-hands 
gather there to gossip, loaf and joke. In  the cities a crowd of j014y fel- 
lows can be met there and in the adjacent pool-rooms. Consequently, the 
business has attracted Negroes with capital in spite of the fact that the 
Negro church distinctly frowns on the the vocation, which means some 
social ostracism for the liquor dealer. Next to salmns in importallce 
come the trrtveling Nagro vaudeville showa None of these are reported 
here, for having no permanent headquarters they were difficult to reach; 
but there are known to be some three or four successful companies of this 
sort traveling about the country. Most of them are compelled to have 
white managers in older to get entree into the theatres, but they are 
largely under Negro control, and represent a considerable investment of 
Negro capital Other caterers to amusements are the bicycle dealers, 
photographers and the like. 

There is a large field for development here, and for considerable educa- 
tion and social uplifting. Few people, for instanee, have stronger dra- 
matic instincts than Negroes, and yet the theatre is almobt uiiknowll 
among them. Much could be done to elevate and enlighten the masses by 
a judicious catering to their unsatisfied demand for amusement. Here is 
%chance for philanthropy and flve per cent for black and w h i b  
capitalists 

312. Capiial Invested ia Busisacss.-As has been said before,there is proba- 
bly a considerable amount of error in these returns. Every effort h m  
been made, however, to reduce mistakes to a minimum, to eliminate ex- 
aggerations and misstatements, and to present as  nearly as  possible an 
approximately true statement of the capital invested. The table is as  
follows : 

See ynge 72. 



T A B L E  NO.  3. K I N D S  O F  B U S I N E S S  ACCORDING T O  
C A P I T A L  INVESTED.  

l i  1 
1T;Trk~r Gnrdt.11- I '- el's, P ~ I I  ~ P I % ,  aLt('.l ......... ...... I 

Hall, for rta~itiux, 
etc., ........... 

I --- 

Hotels ...... ............... 5 I 1 

Caterers ............... ....... 

Expressmen 
a nd  Hnrkmrn .... 1 ........ 1 8 / 16 



FOURTH A N N U A L  CONFERENUE. 

TABLE NO. 3.-CONTINUED. 

I 
Mireellaneoua ...... 1 ......... ) 8 ( 15 

--- 
Restaurants .................. 1 I 4 1 1 4  --- 
Plumbing and 
Tin-shops and ......... 3 4 
Hardware stores 

Green Grocers, 
Dairymen,etc ., ............ 7 6 I 

Furniture, New 
and 2nd Hand 

Wagon-makers, 
B lacks~n i t l~ s  and 8 11 
Wheelwrights .... 

Meat-shops ......... 

Hrokers and 
Money-lenders 

Cotton Factory .... / ......... 1. ... 1 ..... 

. . 
Cotton Gin 1-1-1- 

........ ......... .... .... Proprietors 1 1.. 1.. 

~ e w e l e r s  .............. 1 ......... 1 2 1 3 
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TABLE NO. 3.-CONCLUDED. 

h-ew and 2nd 
Hand Clothing ............ 1 I I 

Bakers 3 

Steam Laundries.. ......... 1 

kaper-hanger and 
Pail1 t-s110ps 1 

Brick Contractors 

Second-hand 
I- 

Stores ................. ....... / ..... 
Lumber Mills ...... 1 ......... 1 ...., 
Stationers and 

- - 
Newsdealers ............... 1 I I 

Photoqraphers .............. 

Cigar Man'fc'rs 

Wire-goods 
.................. Manufactory -I-'- 

............. Carpet Man'fct'rv I i 

..... .. Handle Factor y.../ ...I.. 
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Summarized, this table shows the following investments: 
Under $100 ................................................................................... lfi 
$l@)-m... ..................................................................................... 312 
WQ-17000 .................................................................................. 415 
$1,00'3-2,5@3 ................................................................................. 536 
82,-,~) ................................................................................. 18.4 
$5m@-mN)o ..................................................................................... 115 
0 ................................................................................... 45 
d~,m and over ............................................................................... 12 

Total ttctual amount invested ...................................... $5,691,137. 
Capital unknown ................................................................................. 170 

Estimated capital of the unknown cases ........................ $93,3)0. 
Posuihle capital ** of 3,094 unreported busii~esses... ... $H,OOO,(XU). 
Estimated total capital invested hy the American 
Negro ill business ........................................................... $8,784,637. 

Compared with the immense sums of money invested in Arneriran husi- 
]less, this showing fieems meagre enough ; hut when one consiclers the 
poverty and tmiuingof the Freedmen, the saving and investment of aix 
or eight m i l l i o ~ ~ s  in enterprises managed by themselves is a most 
creditable accomplishment. The great bulk of these investments, 79%, 
is in sums less than $2,500, showing the p o p ~ ~ l a r  character of the business 
movement: only twelve e~tabl ishment~s  reach the sum of $W,OcH) or more. 

A list of some of the larger investments is a s  follows: 
$lO.O(WT--2 real estate dealers, Houston, Texas, 

1 real estate dealer, New York city, 
1 builtler antl contractor, Brooklyn, N. Y., 
1 builder antl contractor, Carlisle, Penn., 
1 builder and contractor, Raleigh, Pu'. C., 
1 builder antl contractor, St. Louis, Mo., 
1 publishing house, Pu'asl~ville, Tenn., 
1 publishing house, Jackson, Tenn., 
1 undertaker, Washington, D. C., 
1 merchant and planter, Doupherty county, Ua., 
1 hanker and merchant, Kinston, N. C. 

$12,000-1 building and loan association, Brooklyn, N. Y. 
$15,OIX)--l proprietor of transfer wagons, Nashville, Tenu. 
$20,000-1 brick contractor and druggist, Dur1la.m. N. C., 

1 club house, New York city, 
$25,000-1 real eritate agent, New York city, 

1 hardware and crockery store, Mobile, A h ,  
I undertaker, Chicago, Ill., 
1 hotel, Chicago, Ill., 
1 fish dealer and capitalist, Cmcord,  N, C.. 
1 caterer, Chicago, Ill., 
I banking association, Jacksonville, Fla. 

):M,000--1 planter and contractor, Dougherty county, Ga., 
1 merchant and planter, Dougherty county, UR., 

* This estimate is baaed on a cousideration of the several cases, and is not Iur Imm tbc tmth. 
w This estimate npproncha guuess work. bot It cnu hardly be an overstatemcut iI thc ret~suv of 

of 1890 90 to to depended m i m a  
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1 publishing house, Nashville, Tenn., 
1 bank, Richmond, Va. 

$50,000-1 real estate dealer, Houston, Tex., 
1 bank, Birmingham, Ala., 
1 building and loan association, Wltshington, D. C. 

$60,000-1 relief society, New Pork city. 
$100,000-1 dealer in real estate, Cleveland,O., 

1 bank, Richmond, Va. 
$12€),000-1 public hall association, New York city. 
$150,00(PL real estate agents, New York city, 

1 savings bltnk, Washington, D. C. 
One Negro church in New York city is reported a s  having an  endow- 

ment of over $200,000. This has not been added ill the totals given, how- 
ever, a s  i t  seemed more of a, philanthropic t l ia~i  business enterprise. 
However, i t  rents out considerable property to tenants. 

There is considerable Negro capital invested in enterprises conducted 
by whites. Of the wealthy Negroes in one northern city only a fifth in- 
vested their capital in purely Negro enterprises. So, too, in the South, 
Negro business ventures have not yet  begun to at tract  the bulk of Negro 
savings. 

314. Tendencies of Business Ventures.-The next question of interest is 
how long the different enterprijes reported have been in existence, and 
what the average age of each sort of business venture is. Full reports a s  
to the length of time in business were not ol~tained,  but Uiis was reported 
in the majority of cases. The table is as follows: 
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TABLE NO. 4. KINDS O F  BUSINESS ACCORDINC T O  

T H E  NUMBER O F  YEARS ENGAGED. 

KINDS Oh' BUSINESS. 

.... General Mercha~ltlise 

Real Estate ................... 

C h c e r i e s  ....................... 
-- 

Liquor Saloons .............. 

Banking and Irisurance. 
-- - - - - - 

Undertakers ................. 

Publishers and Printerr 

Market Gardeners, etc*. 

Building & Loan Ass'nr 

Builders arid Contractor: 

Drugs and Medicines....., 

Hotels  ............................. 
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TABLE NO. 4.-CONTINUED. 

KIRDS OF BUBINESS. VSDER 1-3 
1 YR. Y'BS 

Express~nen and 
Hackmen .......... 

Restaurants ................. 
Plumbing and Tin-shop 

and Hard ware-store 

Oreen-grocers and 
J)&irymen ............. 

Furniture, new and 
............ second-hand 

Brokers, etc ., ................. 

Shoe-dealers ................. 

Cotton Gin Proprieto~a., 

Confectioners ................ 

Jewelers ....................... 

Clothiers ....................... 

Bakers .......................... 
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-iw- 

5 Po 
K I n o s  or BUSINESS. InnER 1 1-3 I 3-6 I 6-10 ( 10-20 1 20-30 130 andl f ;  

1 YR. YR'Y YR'S YR'S YR'S YR'S OVER 4 

1 
---- 

.................. 

................. 

a 

1 1  

11 

1 ---- 

1 
---. 

11 

Stationers and N e a s -  
dealers ........................... 

Photograpl~ers 

Cigar Manufacturers ...... 

All ot.her manufactures.. 

Florists 

Dealers i l l  Hair-goods 

All other businesses 

1 

2 

-------- 

-------- 

-------- 
1 

----- 

2C3 

......... 

1 3  

1 

1 

6 

.......................................... 

1 

1 

.............................................................. 

............ 

............... 

......... 2 9 

9 

8 

........ 

17 
- 

12 

-- 
......... 

.......................... 

.................................... 

......... 

16 

3 

------- 
1 

28 
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Of al l  the  businesws reported:  
32% had  been established under  1 year ,  
1 %  6 L L  " 1-3 years. 
14.7%" " L L " 3-6 years ,  
24.9%'' " " 5-10 years ,  
9 ' " 

L ' '' 10-'Lo years ,  
11.8%'' L L  , , " 20-9) years, 
3.6% '- '' i " 30 years  or more. 

Or, in o ther  words:  
One-flfth of them were establihlied s i n w  1895 
One-third " " L 6 " 1893, 

Three-flfths '' L' 
' L " 1888, 

Four-fifths " " " 18'78. 
Those enterprises  tha t  rhow ~ I I P  lollfiest average ~ ~ r n n h e r  of ycars  of 

e s t n l ) l i s h t n e ~ ~ t  a r e  : 
Barbers ,  
(h te re rs ,  

I 
I 

I3uilders a n d  < ~ o ~ ~ t r a c t o r s ,  ) Over l tyearuestabl ished.  
M ~ r k e t  ( i a r d e n e r ~ ,  
Florists,  

I 
I 

All these a re  the  k inds  of 1)rrsiness towards which the Vreetlrnen mos t  
11a t~ra1Iy  turned. Next  cbome: 

Rea l  E s t a t e  Dealers, 1 
Grocbcrs, 
lTndert:ckers, 
Huilding a n d  Tman A s ~ o c i a t i o n s ,  
Fuel  Dealers, 
Expressmcw, 
Hardware ,  
(ireen-grocers, 
Hutchers, 
( ' lothiers,  
Bakers ,  
Jewelers ,  
1)ealers in Hair-gootls, 

'I'hese reprerent  mos t  of t11e sr~ccesarrtl business which a r e  the  e ~ ~ t e r -  
prises of the  I'reetlmen's sons in t h e  majori ty  of cases ra ther  than  of t h e  
ex-slaves the~nselvex.  'I'hosc businr.;ses towards which c.apital h a s  brtt 
revently t u r n ~ t l  a re ,  a m o n g  others:  

(;enera1 Merchandise Stores, 
1,iquor-Saloons, 
Hanks  a n d  Tnsrlrtincv? Soc.ieti~s, 
Publishing Houses  and  N e w s p ~ p e r ~ ,  
Thug-store#, 
Hotels ,  
Dry-goods Stores, 
Shoe-stores, 
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. I3usirlesses like the (;rotary I)usil~ess. c-ol~rluvti~~g R e ~ t a u r m t s .  b'ish- 
de.~lir~g.  Tailoring. S e c o ~ ~ d - l ~ n ~ ~ d  Stores. and t l ~ e  like. 11avc a large iluunber 
of I)oth old and new ventures . 011  t l ~ e  whole. t11e11 . i t  may I)t> said tha t  
the tentienvy is to venture nlore and 11101.e 1)oltlly illto tht: purely coinmer' 
via1 lines wIlrre capital and esperienve a r r  the (leternlining fnvtors. and 
uzllorea severe test of the Kegro's ability to t. nter 11:0der11 colill3etiti\-e 
business life will be nl.rtle . 

The great ol)stacle to be encountered hr re  is the fact tlrat while the R'e' 
gro is l e a r l ~ i l ~ g  t l ~ e  A H C: of business a s  it is now c.or~tluc.tetl. the clla.rac'- 
ter of colninerc:ial life is slowly but signific*antly c h a n g i l ~ ~  . 'I'l~t: large ill- 
tlustry. the t lepartmel~t  storc: a11d tllt? trust a re  tnakillg i t  dtlily more 
difficult fur t l ~ e  slnall capitnlist wit11 slentlrr resources a11tl lirnitetl k u o \ ~ l -  
edge to live . This will llave an  unfortullate effect on the Negro. for not. 
only will he. wit11 his w l ~ i t e  brotller. losc ground in 11lu(~11 of the retail 
business. but Ile. unlike the otller. will not be so readily atllnittetl to posi- 
tion of d i r rc t io l~  and co-operation in t l ~ e  Ii~rge b u ~ i ~ l e s s  . A Negro call 
to-day run a small corner grocery \\it11 consid rabIe succcss . To-rnorro\\' 
however. he cannot be l ~ r ~ t l  of the grocery depar t l l~ent  of the depart- 
1ne11t store which forces him out  o f  business . 

15 . Charucteristics of Locu1ities.-A closer s t l ~ d y  of the g~ographica.1 dis- 
tribution of Negro business is instructive . 

Cities having twenty or  more Negro merchauts a re  ss f o l l o ~ s :  
Uirmiugharn. Ala. ,  32 . 

Grocers ............................................ 8 
Harbers ............................................ 6 
Banks and Brokers .......................... 5 
i t  ...................................... 4 
Tailors ............................................. 4 
Miscellaneous ................................ 6 

Mobile. Alu. ,  25 . 
Grocers ............................................ 2 
Fuel -deders  .................................... 2 
Barbers ............................................ 2 
Saloon ............................................. 1 
Hardware-store .............................. 1 
General M e r c h a ~ ~ d i s e  ..................... 1 
Collfectio~lery ................................. 1 
Fist1 and Oysters ............................. 1 
Undertakers .................................... 2 
~ ~ b l i s l l e r  ......................................... 1 
Hotels ............................................ 2 
Shoe-store ....................................... 1 
Drug-store ....................................... 1 
Miscellarleous ................................. 7 

Montgomery. Ala., 20 . 
Grocers ............................................ 6 
Undertakers ..................................... 2 
Drug-stores .................................... 2 
Butcher ........................................ 1 

Dry-goods ................................... 1 
............. 13uildrr and (>ontractor 1 

Miscel la~~eous  ............................. 7 
Little IZocX . Ark. ,  12 . 

C; rocers ...................................... 14 
Tailors ....................................... 3 
Confectio~lers ............................. 3 
Publishers ................................... Y 
Hotels ........................................ 2 
Jewelers ...................................... 2 
Druggists ................................... 2 
Fuel-dealers ................................ 2 
Undertakers ............................... 2 
Ge11era1 Merchandise ................ 9 
Wholesale Grocer ....................... 1 

.................... Shir t  Manufacturer 1 
Miscellalleous ........................... 5 

W u s h i ~ ~ g t o u .  U . C.,  49 . 
Grocers ....................................... 9 
Druggists .................................... 4 

............................... Restaurau t s  2 
Undertakers ............................... 3 

................................... Caterers 2 
............................. Newspapers 9 
.............................. Job  Priuters 2 

....................................... Saloons 2 
............................... Coal-dealers 2 
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Green Grocers ................................ 2 
Hnrdware ...................................... 1 

................................... Fish-dealer 1 
Photographer ................................ 1 
Hotels ............................................ 2 
General Merchandise .................... 1 

.................................... Undertaker 1 
Book-store .................................... 1 
Grain and Feed ............................. 1 

............................... Miscellaneous 7 
Atlanta. Ga., GO . 

Grocers ......................................... 19 
Meat-markets ................................... 6 
General Merchandise ...................... 6 
Fuel-dealers .................................... 6 
Undertakers .................................... 2 
Real Estate .................................... 2 
Tailor ............................................. t 
Drug-store ...................................... 1 
Publisher ................. ..................... 1 
Wagon Builder ............................ 1 
Miscellaneous ................................ 7 

Savannah, Ga., 30 . 
Grocers ......................... , ............... 7 
Saloons ............................................ 6 

................................ Meat Markets 7 
Plumber ........................................ 1 
General Merchandise ...................... 1 
Printer ............................................ 1 
Cotton Merchants ............................ 2 
Miscellaneous .................................. 6 

Nacon, Ga., 27 . 
. Grocers ....................................... 7 

Broom Manufacturers .................... 2 
General Merchandise .............. ......, 3 
Contractors and Builders ............... 2 
Real Estate ..................... ...,........... 1 
Tailor .............................................. 1 
Coal-dealer ..................................... 1 
Druggist ........................................... 1 
Saloon .............................................. 1 
Barbers ........................................... 4 
Miscellaneous .................................. 7 

Louisville, Ky., 36 . 
......................................... Grocers 6 

Expressmen ................................ .. 4 
........................................... Saloons 3 

Feed-stores .................................... 3 

Publishers ................................ 2 
.............................. Restaurants 2 

Real Estate ............................... 2 
.............................. Unclertaliers 2 

Drug-stores ................................. 2 
Milliner ...................................... 1 
Furniture ................................... 1 
Fish-dealer ................................. 1 
Photographer ............................. 1 
Miscellaneous ............................. 6 

Ballimore, Nd., 31 . 
Undertakers .............................. 6 
Caterers ...................................... 6 
Furnitlire .................................. 3 
Butchers ..................................... 2 
Printers ...................................... 2 
Green Groceries .......................... 2 

.......................... Coal and Wood 2 
............................. Pork Butcher 1 

Tailor ........................................ 1 
................................ China Store 1 

............. Ice Cream Manufactory 1 
.................................. Stationery 1 

................... Cigar Manufacturer 1 
........................................ Grocer 1 

Miscellaneous ............................. 3 
Vicksbu~g. Miuu., 21 . 

Saloons ....................................... 2 
Jeweler ...................................... 2 
Clothiers and Tailors .................. 2 
Drug-stores ................................ 2 
Newspapers ................................ 2 
Dry-goods .................................. 2 
Undertaker ................................ 1 
Confectioners ............................. 2 

................................ Upholsterer 1 
..................................... Butcher 1 

........................ Fish and Oysters 1 
............................ Miscellaneous 8 

St . Louis. No., 12 . 
....................................... Grocers 3 
..................................... Express 2 

.............................. Coal-dealers 2 
............................. Stock-dealer 1 

Painter and Paper-hanger ......... 1 
....................... Paving Business 1 

................................. Wall Paper 1 
........................... Tailor ............, 1 
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Contractor and Builder .................. 1 
Undertaker .................................... 1 

.................................... Publisher 1 
............................... Miscellaneous 6 

New York City . N . Y., 63 . 
Caterers ......................................... 6 

......................................... Express 6 
......................... Intelligence Offlces 4 

Real Estate ..................................... 4 
................................... Undertakers 4 

Newsdealers ................................... 3 
Printers ......................................... 2 
Hotels ........................................... 2 
Restaurants ............................. 2 
Machinists ...................................... 2 
Coal-dealer ................................... 1 

......................................... Saloons 2 
Grocer ........................................... 1 

........................................ Tailors 2 
Fuel-dealer .................................... 1 
Publisher ..................................... 1 

........ Manufacturer of Wire Ooods 1 
.................... Bicycle Manufacturer 1 

....................................... Druggist 1 
.................................. Miscellaneous 18 

Wilmington. N . C., 20 . 
Grocers ........................................... 6 

................................... Undertakers 4 
....................................... Druggists 2 

.......................... Merchant Tailors 2 
...................... aeneral Merchandise 1 

Broker ........................................... 1 
........ Contractor and Miscellaneous 6 

Philadelphia, Penn., 45 . 
........................................... Caterers 6 

.................................. Undertakers 4 
........................................... Grocers 4 

..... Building and Loan Associations 3 
.......................................... Saloons 3 

Bicycle Shops ................................. 2 
................................... Real Estate 2 

Crockery-stores ............................... 2 
.................................... Publishers 2 

.......................................... Printers 2 
Cigars and Tobacco ......................... 2 

.................................. Upholsterers 2 

........... Expressmau i... .................... 1 
Steam Carpet Cleaning ................... 1 

..................................... Restaurants 2 
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................ Rubber Goods Dealer 1 
China-store .............................. 1 
Market ....................................... 1 
Dairy ......................................... 1 
Fancy Goods ........................... 1 
Florist ................................... I 
Miscellaneo~~s ........................... 2 

Charleston. S . CI. 68 . 
Undertakers ............................. 7 
Barbers ...................................... G 

........................... Green Grocers 6 
........................................ Tailors 5 
....................................... Grocers 4 

Con tractors .............................. 4 
................ Fruit and Vegetables 3 

Printers ..................................... :{ 

Livery Stables ......................... 3 
Shoe-store ............................... 2 
Wlleelwrigh ts ........................ 2 
Photographer .......................... 1 

................................. Fan-maker 1 
Drug-store ................................ I 
Steam Dye Work+ ..................... 1 
Miscellaneons ............................ 9 

Naskuille. Il'enn .. 45 . 
.................................. Contractors 9 

. . 
...................................... Grocers G 

.............................. Undertakers 2 
...................................... Saloolls 2 

Drug-stores ................................ 2 
Second-hand Stores .................... 2 
Liwr~-s ta!) les  ........................... 2 

.............................. Publishers 2 
Tailors ....................................... 2 
Coal and Ice , .............................. 1 
Produce Mcrchant ..................... 1 
Furniture .................................. 1 
Transfer W.z;ons ....................... 1 

............... Rest.~urant ant1 (;racer 1 
...................... Grocer and S:~loon 1 

.............. Seco~~tl.llttntl l'urniturc 1 
Miscellaneous ............................ 9 

Suri . A~tlo~rio. Y'er., 24 . 
................................... Sa!oons 8 

Exp~essnlc :~~ .............................. 3 
................................ Real Estate 1 

Ke\vspaper ................................ I 
..................................... Tailor 1 

Contractor ................................ 1 
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(:reen Grocer ................................... 1 
Miscellaneous .................................. 8 

IImislon, Tex , 37. 
Grocers ............................................ 10 
R e d  Estate ...................................... 6 

..................................... Contractors 4 
Saloons ............................................ 3 

............................................. Dairy 1 
Coal and Wood-dealers ................... 2 

.................................. Pan-11 Broker 1 
.......................................... Caterer I 

Misc.ellaneous ............................ 8 
I2iehmond, Va., 28. 

1 ~ : s u r m c e  Societies ................... 5 
.................................... Groaers.. 4 

1Jntlertakers ........................ ...... 4 
Wish-tlealers .............................. 4 
k n k s  ......................................... 2 
I ) w 3 d s t  .................................... 1 
Ne\=~aper  ................................. 1 
w - - w ~ ) ( l s  ................................... 1 
Mis(;f!llrcneorls ............................. 6 

Some of these plans deserve to be studied in detail. Washington, I). C. 
is t l ~ e  c.apita1 of Negro populatiou of America, even more than of the 
whites, and here in most t l i r~ct ions  one can w e  the Negro's best develop- 
ment. At  the salrlt. tirnr., sharp c.ompetition and lack of eapital have 
made development in busil~ess enterprise here slow. The following statis- 
tics, compiled by the members of the Colored Normal School, are typical; 

N E G R O  M E R C H A N T S  IN WASHINGTON,  D. C. 

KtXD.3 OF 1%17.31XE35 
Y E A H S  I N  (!A VITAL 
IjUSINESS. INVESTED. 

Iee Crnitm Mnnuf~cturer  ant1 Itestaurxnt. 
Undertaker, 
(iroceries and Provisions, 
Jeweler and Watchmaker, 
Newspaper Publisher, 
Job Printer, 
Undertaker, 
Druggist, 
Druggist, 
Restaurant, 
(;rain and Feed, 
Pork Bu~iness ,  
Vegetable Business, 
Grocer, 
Green-grocer, 
Fish-dealer, 
Grocery, 
Tinner and Hardware work, 
Coal, 
Caterer and Confectioner, 
Grocery, 
(frocery, 
Wood, Coal a n d  Fertlizem. 
Undertaker, 
Undertaker, 
Restaumnt, 
Hign Writer, 
Barber, 

6 years. $ 
16 " 

10 " 
9 " 

18 " 
6 "  
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K1SI)S OF HUSISXSS. YEARS IN CAPITAL 
H I i S I S E S S .  INVESTED. 

H ~ r b e r .  15 " 500 
(irocery, 6 " 800 
Cirocery, 7 "  EiCil 
~ ~ u f e c t i o n e r s ,  ( 'aterers, Bakers ,  k c . ,  11 " H,OW 
Oltl Books, Doculne~~tf i ,  Nagnzines, k c . ,  7 "  1 ,m 
l'hotographer a n d  Ar t i s t ,  12 " 1,200 
Bakery ,  6 " 800 
Saloolt ~ n t l  I lestaurant ,  >i " 5,(X)O 
~ ~ 1 0 0 1 1  a11d Ftestaurallt, 4 " 5,000 
Ncwsl)aper, 6 "  3.500 
Salool~ ,  Cafe R I I ~  Hotel ,  f d  a 

2 ' 6  

6700  
Hote l ,  1 ,O(N 

Book ant1 Jot) f r i n t r r ,  1.3 " 1,200 
Druggist,  5 "  1,600 
1)ying and  Cleanilig, :$O " 700 

The  eleve11 year  old cwnfcctionery store is a large and  cou~p le t e  estab-  
l i s l ~ ~ n e n t , .  Tile I)ook Store nlakes a spee id ty  of rare edi t ionsand bindings. 
One newspaper I ~ a s  16 persolls o n  its yay roll, antl the  largest hotc.1 has 18 
well fu rn is l1d  becl-rooll~s, tlining R I I ~  reception rooms antl s team heat. 

Wi th  t,his, one nlay colupare t l~c .  situat,ion in the far southwest :  

N E G R O  M E R C H A N T S  O F  H O U S T D N ,  TEXAS.  

K I S I ) S  0 1 % '  13I'SINISSS. 
YEAHY IX (!APl'PAI. 
HUSISESS.  TSVEJTErl. 

Grocery, 4 "  $ l,W 
Grocery, 3 ,L 1 ,O@J 
(irocery. 5 "  2,000 
Grocery, 1 ,m 
Real Es ta te  Dealer 16 " 1O.W 
Ileal Estate  Dealer, 18 " 50,000 
Clot1 tractor, 12 " 1 0 , W  
Coll t r ~ ~ t o r ,  12 " 8 ,cQo 
l<clrber, 20 " 1 ,000 
Barber ,  18 " 1 ,‘2oU 
Barber, 16 " 1 ,m 
Sal0011, 14 " .& A' 

-hm 
Hai r  1)ressing. 1 ,m 
Real  Es t a t e  Broker, 3 k L  t i  ,000 
Real Es t a t e  Broker, .a ‘6 40,003 
Real  Es t a t e  Hroker, :+o L L  76,O(Xl 
(irocer, 5 " 350 
Grt)eer, 15 " 1,230 
Clontractor, Builder, 6 "  7,000 
Growr ,  :+ '* 'MW) 

C:ontractor, Huilder, :W " 5,CQl 
(;racer. 10 " 3,OUO 
Grocer a n d  1Leirl Es t a t e  Broker, 10 A &  15.000 
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Grocer, 4 "  500 
Grocer, y r i  500 
Barber, 10 '. 2,000 
Barber, 15 '. 3,000 
Real Estate Broker. 10 " 14,000 
Dairyman, 14 '. 2 .0~0  
R e d  Estane  6' " 7.000 
Real Esta te  8 4.000 
Tailor 6 " 6,000 
Huckster 12 G L  '3,000 
Barber 9 " 2.500 
<!ontractor and Real %titte I5 ' L  12.000 
Wood-dealer 10 " 900 
Saloon Business 3 lL 6,000 
Caterer. 15 " 1.ooO 
Blacl;smitll and Wheelwright, 12 " 1,600 
Pawn Broker, 8 "  3,500 
Saloon, 17 " 6 ,000 

A few of the larger enterprises in the cni)it:tl of Virginia are: 

NEGRO MERCHANTS OF RICHMOND, VA. 
Insurauce and Banking ....................................................... $ 76,000 

..................................................... Jl~surance and Banking 135,000 
Fish-dealer ......................................................................... 3,000 
lpish-dealer ........................................................................... 2,000 
Dry-goods Store ............................................................... 2,000 

............................................................ Insuritlics Society 1 ,m 
Undertaker .......................................................................... 2,000 
Undertaker .......................................................................... 10,000 
Undertaker .......................................................................... 8,000 
Phot,ogrztpher. ....................................................................... 1 ,m 

From the middle west we have the following report: 

NEGRO MERCHANTS OF KANSAS an, KAN.  

KIND9 O F  BUSINESS. 
YEARS IN OAPITAL 
HUSINESS. INVESTED. 

Coal, Wood, Flour, Feed, etc., 9 " % WO 
Drug Store, 3 "  1 ,m 
Grocery, 2 " 300 
Builders and Owners of a Hall, 9 " 2,600 
Bridge Contractor, 10 " 1 ~')c@ 

Cfrocery, 2 " 

Newspaper 10 " 600 
New and Second-hsnd Furniture and Stoves, 3 " 1,200 
Dry-goods and Groceries, 10 " 1,600 
Meat Market, 2 " 2Fi0 
Confectioner, 1 " 100 
Dairyman, 3 'L 1,000 

Confectioner, 9 " ran 
Restaurant and Hotel. 3 "  1,000 
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Restaurant and Hotel, 1 L L  l1c"30 
Barber, 8 "  600 
Jeweler, 10 " 2 ,m 

The coal and wood dealers do a business of $2,000 a month, and the 
drrig-store, of $600 a month. The hrl.11 rents for $ 6 O a  month : the paper is 8 
daily. 

A small Georgia town has this report: 

NEGRO MERCHANTS OF GRIFFIN,  GA. 

KlS1)S OF HUSIXESK 

Grocer, 
Barber, 
Liveryman, 
Drayman. 
Grocer and Raker, 
Grocers and Undertakers, 

YEARS IN 
HUSINESS. 

12 " 

18 " 

20 " 

16 " 
10 " 
2 " 

CAPITAL 
INVESTED. 

$ 6 0 0  
600 

i ,000 
800 
600 
m 

The procer does a "paying business;" the barber has $2JCOof assessed 
property; the liveryman, $18,000, and the dairyman $6,000. The la& busi- 
)less is co-operative, and is managed by a society. I t  has been very suc- 
cessful so far. 

From a border state comes this report for ohe of the smaller cities: 

NEGRO MERCHANTS OF LEXINGTON, KY. 

KINDS OF BUSIN&3. YEAH8 I N  OAPITAL 
BUSINESS. INVESTED. 

Drug Store, 6 L C  $ 2,000 
Barber, 20 L '  1 ,ooo 
Tinner, 16 " 2.000 
Brick Contractor, 20 " 10,CUO 
New and Second-hand Furniture. 16 " 1,600 
Stock Company, 27 " 5 , m  
Undertakers, Livery Stable, 6 " 

3 u 
6,000 

Undertakers, 1 ,Ex@ 
Barber, 25 " 700 
Dressmakers and Milliners, 2 *' 500 
Barbers, 18 " 600 

The drugstore is well run, and keeps the proprietor and one clerk busy, 
The contractor employs thirty or forty men, and is now working on the 
new county court house which is to cost $20,000. The agricultural society 
holds annual fairs, which are largely attended. One of the undertakers is 
very successful, and does a large business. The report concludes: "We 
have also many more barbers, restaurant-keepers, grocers, etc., of minor 
importance." 

The following report has especial interest, as  the town is composed en- 
tirely of Negroee, and is governed by them from the mayor down: 
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N E G R O  M E R C H A N T S  O F  M O U N D  BAYOU, MISS.  

KlS1)S OF H17SISE:SS. Y E A K S  1% ( 'AIJITAId ASSESSEIJ 
HI 'S IKESS  INVESTEI ) .  REAL ESTATE 

General  Illc~rc*I1atitlise, 10 $ .i,O(k) $ .?.(XI0 
Mcrc.l~atidibe art1 (3it111i11g, 1.OlW) 2.(kW) 
C;ciieral Mer(~l l :~t i ( l iw~,  3 R(W) ,Mi) 
(:enera1 RI~~rc l ian t l iw,  H 150 800 
Ckneral  hlerclla~itli>c, 3 7 .x  . ., 
hlc~rc~liandisea~it l  H l a c k ~ ~ ~ i i t l i ,  7 1 ,3) 800 
Mercliantlise ant1 Saw Mill, 1U 1 , 0 0 ( )  1 0 , 0 0 ( 1  

The  uew terr i tory of O k l a l i o ~ n a  I I ~ <  a few huhi~irqh 11iell : 
N E G R O  M E R C H A N T S  O F  G U T H R I E ,  OKLAHOMA TERRITORY.  

BEARS I X  
HIJSISESH. 

8 years .  
7 6. 

3 " 

6 '' 
6 " 

8 " 

4 " 

H r r e  is s rrport  from all old Virginia t(n\'t~ : 

N E G R O  M E R C H A N T S  O F  P E T E R S B U R G ,  VA. 

(1 rocery, 
Roots, Shoes mid Rouks, 
Grocery, 
Grocery, 

Grocery, 
Grocery. 
Butcher ,  
Rutcliers,  
flrocery, 
Grocery., 
Grocery, 
Grocery, 
Grocery, 
Grocery, 

"No account  h a s  been rnade here of lluclister's, fisli-dealers :mtl o ther  
smal l  tradefimen." 

l t ' h e ~ i  t h e  s l iamefal  riot occurred in n'orth Caroliua last  year ,  it wsa  
give11 aa  a n  excuse t h a t  t h e  xrgroes tlitbre had  lnade litt le o r  no progresr 
sincc. the  war. 
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The following report contradicts this statement: 

NEGRO MERCHANTS OF WILMINGTON, N.  C. 

Grocer, 
Grocer, 
Grocer, 
Grocer, 
Grocer, 
Druggist, 
Druggist, 
Contractor and Paint-dealer, 
Undertaker, 
Undertaker, 
Undertaker, 
Broker, 
Merchant Tailor, 
Merchant Tailor, 
Grocer, 
Grocer, 
Building and Loam Association, 
Building and Loan Association, 
Wood Yard, 
Wood Yard, 

YEARS I N  
BUSINESS. 

15 years. 
- ( 6  - L L  

- 
- 66 

- c *  

16 " - '4 

( 4  

- < 4  - " 
- L (  

- 6 6  

- L( 

- 
3 " 

8 "  
7 "  - 6 6  

- M 

CAPITAL 
INVESTED. 

$ a , m  
1,tOU 

t (;O 

2 ,ao  
1,200 
I ,NO 
1 ,mu 
2,500 
2,EOO 
2 , m  
1, SOU 
3,000 
1,200 
1,U@ 
1,608 
2,000 

20,000 
11,000 
2 , m  
2,600 

Beside this we must not forget that  these Negroes hold $500,000 in r e d  
and  personal property, own Afteen churches, flve of which are worth 
$90,000; own two public halls worth $20,000, and have four physicians and 
lour lawyers. 
An Alabama city, which has a large number of merchants send a par- 

tial list a s  follows: 

NEGRO MERCHANTS OF MOBILE, ALA. 

KINDS OF BUSINESS. YEARS IN 
RUSINESS. 

Hardware, Crockery, Glassware, e k ,  
Funeral Director and Livery Stable Keeper, 
Grocer, 
Wholesale and Retail Candy Manufacturer, 
Grocer, 
Uudertsker. 
Printing Establishmant, 
Coal and Wood, 
Wood and Coal, 

. Restaurant, 
Restaurant, 
Barber, 

32 years. 
6 "  
3 0 "  

9 '& 

20 " 

6 "  
6 " 

4 " 

6 "  
18 " 
6 "  

22 " 
No other city has so many Negro business men as  the metropolis of the 

state of South Carolina. A partial list of the mare successful follows; 
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NEGRO MERCHANTS O F  CHARLESTON. S. C. 

KIXDS OF BUSINESS. 

Steam Dye Works, 
Undertakers, 
Undertakers, 
Undertakers, 
Undertakers, 
Undertakers, 
Undertakers. 
Groceries and Provisions, 
Groceries and Provisions, 
Groceries and Provisions, 
Groceries and Provisions, 
Groceries and Provisions, 
Fish, Oysters and Game, 
Livery Stables, 
Livery Stables, 
Livery Stables, 
Wagon Maker and Wheelwright. 
Wagon Maker and Wheelwright- 
Printing OWce, 
Printing Office, 
Job Offlce, 
Drug-store, 
Shoe-store, 
Fan Maker, 
Tailor-shop, 
UphoIsterer, 
Barber, 
Barber, 
Contractors, 
Stair Builder, 
Contractor, 
Contractor, 
Green Grocer, 
Photographer, 
Green Grocers, 
Green Grocers, 
Green Grocers, 
Stone Cutter, 
Contractor,. 
Tailor, 
Truck Farm, 
Tailor-shop, 
Barber, 
Green Grocer, 
Tailor, 
Green Grocer, 

YEARS IN 
BUSINESS. 

7 years. 
21 " 
16 " 
3 "  
3 " 

I '* 
6 mos. 
2 years. - 6 6  

1 " 

- L L  

5 " 

30 ' L  

- L L  

L' - 
- L L 

15 " 

2 "  
8 " 

8 "  

6 " 

1 ' &  

30 .L 

20 " 

- 6 L 

12 " 

6 " 

L L  

80 '& 

25 '& 

10 " 
12 " 
80 
26 " 

25 " 

15 " - ' L  

6 "  
30 " 

25 " 

26 " 
4 "  - " - 6 6  

CAPITAL 
INVESTED. 

4 1,500 
6,000 
2,000 
300 
700 
400 
600 
800 
400 

1 ,ooo 
600 
700 

30,000 
20,000 
6,000 
2,ooo 
5,Ooo 

600 - 



Fruit autl Vegetables. 
Yruit and \'egetables, 
Fruit and Vegetables, 
Shoes, 
Undertaker, 
Tin~ier ,  
Paint  Store, 
Barber, 
Barber, 
Barber, 
Tailor-shop. 

For a small place, this Georgia town has 8 good representation of buai- 
IICLSS iiien : 

NEGRO MERCHANTS O F  AMERICUS, GA. 

Grocery and I.'nrnling, 
Grocery ant1 Restauralit, 
Grocery, 
Druggist, 
Grocery, 
Grocery, 
Furniture. 
Grocery, 
Grocery, 
Grocery, 
Grocery, 
Grocery. 
Grocery, 
Rest~l l ra l l t  a i d  Rarber-shop. 
Market, 
Wood Yard, 
Grocrry, 
Cigars and Tobacco, 

"It is not the custom among retail grocery 

TEARS Ih' CAPITAL. 
RI'SISESS. ISVESTED. 

14 years. 
10 " 

9 "  
5 "  
2 " 

6 I d  

7 '. 
4 " 

10 " 
8 "  
8 '- 
.5 " 

12 " 

9 "  
7 "  

B ', 
'3 'I 

4 "  
merchaiits to 

8 1,m 
1 ,m 
1,m) 
1,000 

225 
300 

3,006 
300 
276 
:m 
375 
3 0  

1,000 
500 

1 
1 ,m 

600 
600 

carry large 
stocks on accoont or the convenience to wholesale tleaIers. So the a n ~ o u n t  
giren here conveys but little idea of the volulne of b ~ ~ s i ~ ~ e s s  done." 

At the capital of Alabaina are a number of merchants with large invest- 
ments : 

NEGRO MERCHANTS O F  MONTGOMERY, ALA. 

17EARS IN C-QPITAL 
BUSINESS. INTESTED. 

Hacks nntl undertakers, Coal & Wood, etc. - years. 5 - 
Dry Goods, 9 A &  8,'JoO 
Groceries, 12 ' L  ‘&@Jo 
Groceries, 11 " 

Groceries, 6 L L  3,000 
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Drug Store, 10 a 5 WJ 
Drug Store, 4 "  3,000 
Undertaker, - 

- 
2,000 

Undertakers, 
Manufacturers of Boots and  shoe^, 18 " ELM3 
Harness Maker, 15 " 700 

The dry goods store did a businem of $35,000 last year-"a fine store." 

Florida has  some thriving little enterprises. : 

NEGRO MERCHANTS O F  JACKSONVILLE, FLA. 

KINDS OF BUSINESS. 

Dry Goods and Millinery, 
Groceries, 
Millinery, 
Tinware, 
Cement-Work, 
Curios, Jewelery Store, etc., 
Commission Merchants, 
Shoe Store, 
Lumber Mill, 
Newspaper and Jobbing, 
Drug Store, 
Cqntractor and Builder, 

YEARS I N  (!APITAL 
RUSINESR INVESTED 

7 years. $ 
2 "  
3 " 

6 " 

6 .L 

2 "  
9 " 

5 " 

5 "  
3 "  
4 " 

15 L L  

The dry goods store did 8 business of $15,000 last  yeor. I t  employs flve 
women clerks. The commission merchants do $26,000 worth of business 
mnually,  and employ flfteen clerks. The cspacity of the lumber mill i~ 
20,000 feet R day ;  i t  sells to  northern and southern markets. 

NEGRO MERCHANTS O F  TALLAHASSEE, FLA. 

KINDS OF BCSINESS. 
YEARS I N  CAPITAL SALES 
BUSINESS. INVESTED. PER YEAR. 

Groceries and Dry 'Goods, - yearg. $ 1,600 $ 6,000 
Meat Market, - 1 ,Qoo 4,680 
Meat Market, - 250 832 
Groceries, - 400 1 ,fjoo 

General Merchandise, - 1M) 
General Merchandise, - 1tX 

The few Negroes who live in the far  West make a n  unusually good 
showing: 

NEGRO MERCHANTS O F  S A N  FRANCISCO, GAL. 

KIND0 OF BUSINESS. 
YEARS I N  UAPITAL 
BUSINESS. INVEBTED. 

Hairdressing, Toilet Articles, etc., 22 years. $ 8,000 
Expressing, 3 " 2 , m  
Electrician, 3 " 600 



Weekly  Sewspaper ,  
Barber ,  
Exp re s s~nnn ,  

5 years. 
2 " 

3,m 
m 

15 %m 
E x l x e ~ s i n e n ,  1.5 " 3,000 
"Kabob" Itestaurant, 5 "  5,fW 
Sto re  Store, 3 9 "  2.000 
Barbqr S l~op ,  I7 " R,O(X) 

Barber  Shop, 4 '* 2,500 
Restaurant ,  3 "  4,UX) 
(iroceries and  Frui t ,  2 ,& 1,500 
Cleaning Suits,  3 "  500 
Newspaper a w l  Printing, 5 "  1 ,MN9 
Newspaper and  print in^, 13 fUMi 
Fancy  Uoods, F,int,roidrry, 1 " 500 
Real Estate ,  42s ., l(X),oOO 

The  hair-dressing store is o ~ i e  of the leading b~isiiiesses-$&finc store, 
good l oca t i o~~ . "  The  electrician does "all k inds  of electric l ight  wiring" 
a nd  elec'tricitl contractiug. H e  is  a n  "expert workman." T h e  first res- 
t auran t  runs  day  and  night, antl takes in a l ~ o u t  P2.i a day.  Tile first store 
has a "good trade." The  second rehtaurant has  tlw eat ing privileges a t  n 
race t rack,  ant1 einploys fifteen persons. The real estate  o\vner lives in 
the  east,  a11d rents  large properties in the city. 

'&There a re  a great nlany Negroes in janitor, house-cleaning and  wliite- 
washing work;  also a number of A-egro clubs and  saloons which a re  of no 
 rea at benefit to t l i ~  c o i i m u ~ ~ i t y ,  a s  the  s ame  amount  of capi tal  invested in 
sorne other  line would be more beneficial." 

NEGRO BUSINESS MEN O F  SEATTLE, WASH. 

KINDS O F  BUSINESS. 

Real Es ta te ,  
Stock Broker, 
Hotel ,  
Club House, 
Barber, 
Saloon, 
Barber, 
Restrruran t ,  
Restaurant ,  
Newspaper, 

Ohio lms sorne enterprising businesss men :  

Y E A R S  I N  
RUSINESB. 

5 " 

3 "  
'L 6 ,  

g ,L 

t i "  
2 ' 6  

3 " 
4 " 

9 "  
6 " 

NEGRO MERCHANTS OF CLEVELAND, OHIO. 

KINDS O F  HITSINESS. 
YEARS I N  
BUSINEEI. 

CIAPITAL 
INVESTED. 

M E N  
EMPLOYED. 

Barber Shop, 11 yearn. % 10,000 18 men. 
Barber  Shop, 2 0 "  .& & L  



'l'\vo \ - i r g i ~ ~ i i ~  (*ot~st to\v116 I I I ~ I I < ( ,  : ~ I I  i ~ ~ t c z r c + t i ~ ~ ~  s h o \ v i ~ q :  

N E G R O  M E R C H A N T S  O F  NORFOLK,  VA. 

K I S I h S  Oh' l3I.SISb:$S. Y F A K S  1N 
I~I~SIS~SS. 

U ~ ~ t l e r t a l i e r ,  
U ~ ~ c l t ~ r t i ~ l w r ,  
Coal m t l  Wood, 
Grovel', 
C; rocCries. 
b'lorist. 
Groceries, 
Fuhlisliers. 
Restaurau t. 
Haltery, 
U ~ ~ t l e t ~ t n k c ~ ~ ,  
I'ntlc.rtaltc.r, 

( ' A  ['IT:\ I, 
lVSE6'rb!l). 

;,.ow 
2,*->00 
8,lM)O 
2,61H) 
1,000 
l,50l) 
1 ,on I ( )  

2,lKH) 
3.001) 
2,0011 
1,600 
1 , M O  

N E G R O  M E R C H A N T S  O F  P O R T S M O U T H ,  VA 

Hucks te r ,  42 years. d 
B a r l ~ e r ,  35 " 
Grocer, PO " 

Wood-dealers & Col~tritc-tors for S a n d  & S l ~ r l l s ,  16 " 

Loaning  h l o ~ i e y  O I I  R w l  E s t a t e ,  etc., l(i " 
Hucks te r ,  1.5 " 

U ~ ~ t l e r t n k e r  alitl E i n l ) a l ~ n e r ,  IS " 
Grocer, 8 "  
Liquors  i~11tl Tobacco, 7 " 

Grocer, 5 " 

Druggist ,  3 L'  

Oyster Planter ,  40 " 



The Arst two ~nentioned own considerable real estirte. F o ~ u  others OM'IL 

the buildings where their b ~ ~ s i n e s s  is vontlncted. The building assoc.iatioli 
is chartered, and owns $6,000 ill i~nprovctl rral  estate, and  has $5,0C;0 in 
loens outstanding. 'l'he undertaker owns a cenietery. 

h small  Georgia to\vn furnishes the following figures: 

NEGRO MERCHANTS O F  ATHENS, GA. 

LARGEST 1 AVERAGE 

BUSINESS' I ~ : ~ ~ E ~ ~  1 1 DAILY INCOME., DAILY A M ' N T .  . 
CirocSery ............ $25 

(irocery ............ 35 
............ Grocery ti 

Barber.. ......... 7 

The extreme northeast ha s  i ts  quota of business enterprises. Kew U1.d- 
ford \\'as a centre for fugitive slaves and refugees: 

NEGRO MERCHANTS O F  NEW BEDFORD, MASS. 

Nercllant Tailor, 
Drugstore, 
Portrai t  Photographer, 
Espressnian, 
Espressman,  
Baker, bread, pies, cake. 
Shoe dealer, 
Druggists, 
Hai r  store, 
Hei r  store, 

Y E A R S  I S  ('Ab'ITAl. 
HVSINESS.  INVESTXlt .  

The tailor employs eleven men and women. H e  "does the largest buh- 
iness in the ci ty,  in refitting nlen's and women's garments,  and  i~?al;r,  
ladies' tailoring a specialty. The 111ajority of lady patrons are of the Lest 
classof people. About half of the employees are  white". The  lrrgest 
Drug store is "one of the best appointed ill the city," and is patronizecl 
largely by the wealthy. I t  is proininently located. The photogrnpl!t.i' 
commenced a s  errand boy, and eventually bought out  the leading photog- 
rapher in southeastern Massr~cl~usetts .  The shoe tlenler sells shoes and 
does a large repair busineke. 1 lie H a i r  etore is the largert in the cit: . 
The proprietor of the second Drug store is also a large real estate ht l t '~! . .  
Beside these merchants there a re  '-several conducting business on asmal l  
scale;  grocers, news-dealers, restaurant  keepers, clothes cleaners, tailors, 
expressmen, ice cream dealers, etc." 

This  section can best close with one of the curious coincidences whic'i 
the rise of the Negro often involves; not far  from J a ~ n e s t o w n  where in 
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1619 the first slaves were landed, is lVilliawsburg, the quaint old capital 
of Virginia, one of the most picturesqueof the older American towns. 111 

this place the largest and in every way t l ~ e  chief general store is a Pu'egro's, 
siti~atetl on the main broad thoroughfare-the Duke of Gloucester street 
-and it comlnantls the patronage of white ant1 t h c k  for niiles around: 

NEGRO M E R C H A N T S  O F  WILLIAMSBUI?G, VA. 

KINDS O F  BUSIN&%. 

General Merchant, 
General Merchant, 
C+eneral Merchant, 
Cieneral Rlerehant, 
Restaurant, 
Barber, 

YEARS I N  
HUSINESS. 
26 years. 

2 'L 

6 " 

5 .' 
IZ " 
12 " 

CAPITAL 
INVESTED. 

~ , o o o  
3 ,m 
2 , m  
1,600 
1,200 

300 
18. Sonre TypicnlRusiness illen.-Rome 200 business men sent in cletailetl 

Rccounts of their lives arid r~speriences. A few tqpical c-ahes mill illuq- 
trate the succesb ant1 tlifficiilties of this class of merchants. Says one: 

"I was born a slave a t  Petersbnrg, Va , i n  the year 1845. My early sur- 
roundings were the same that  nearly all the race a t  the South in those 
days had to fwe. We were considered chattels and as such had no right 
to life, liberty and the pnrsuit of happiness. Vnrequited service was m y  
lot. Aftc-r the outbreak of the-civil war the old home lost its attraction 
for me. Dbring part of '64 and '65 I was employed along with the 13th 0. 
Cavalry. In  '68 I came to Haltimorr. For about 18 years I was engaged 
in the  furnitare moving business in which I had some success. My next 
Tencure was to open an upholstering establishment in the fall of '84. De- 
siring a permanent location I purchased property a t  -st. which, with 
the improvements since added is now worth five thousand dollars. Be- 
sades my aliop, I operate a storage ware house in the rear on my premises. 
I m-ns married in '74. Have one mn who is working s t  the trade with me, 
I have been a ~nember  of Sliaro St. M. E. Church for about 26 years. I 
regret to say that I am not an edurated man. All the time spent a t  school 
would not exceed a week. The small learning obtained was picked up 
here and there a t  odd times and ways. Ilear1:ed my trade by flrstwatch- 
ing mechaaics hired to work for me. I have made i t  a ruIe to proflt by 
observation. 

I had but little capital to begin with. I thought i t  expedient to proceed 
cautiously. I had some appecintion of the importance of building up a 
reputation wliich requires time as  well as work. I made i t  my aim not 
simply to get a currtomer, but to hold him as  long as possible. I employed 
competent workmen and gave strict attention to all the details. I plan- 
ned to deal of1 b cash basis. Work was paid for promptly and bills were 
not allowed to go beyond the time. I have adhered to this course ever 
since. 1 determined not olily to use my best judgement but also to seek 
guidance from the Lord. H e  has aided me. 

Considering everything I think I have had fair SQcCess. I have been 
able to save some money and besides, I can boast of having obtained 
creditable footing among men of business. My shop is never idle. I d o  
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n o t  regard quick antl large profits a s  a lways  indicat ive of success in  bus- 
ineer;. The  gain t h a t  Ilas not integri ty  a n d  mer i t  to  justify it,, m a y  be 
looked upon wi th  suspicion. I have  received eonsiderate t reatnlent  a t  
t h e  hands  of t h e  w11it.e people. T h e  larger  par t  of m y  patronage colnc?s 
f rom t h a t  source. T h ~ y  confide ill m y  skill  a n d  honesty. They  visit  m y  
store a n d  I a ln  flwlueutly calletl to their  houses. T h e  contact  is fr iendly,  
both part ies  u ~ ~ t l e r s t a n t l i n g  t h a t  i t  is of  a business rather  t , l ~ a n  a social 
character .  

Negro b u s i ~ ~ e s s  Inen a r e  s i tuated pret.ty m u c h  a.s a r e  b u s i ~ ~ e s s  men o f  
the  o t , l ~ e r  race. W h a t  helps or hinders  in t l ~ e  one case h a s  like effect 
in t l ~ e  o t , l ~ e r  case. W e  nlust, s t u d y  the  laws of I)u#iness. W e  m u s t  d e ~ n -  
onstrate  t h a t  we C H ~  be trusted for integrity of conduct  a11d efficiency of 
servive. A1)solute brnstworthiness will go f a r t l ~ e r  than color. Ins tead  of 
~ n a k i n g  our  s l ~ o p s  a n d  st,ores a rentlezvons for loafers, i t  m u s t  be ulltler- 
stood t l ~ a t  b u s i ~ ~ e s s  o111y is in order  dur ing  business hours. W e  m r ~ s t  11ot 
xnake t , l ~ e  111ist~ake of t rying to give attent.ion t'o business one half  tile (lag 
antl #pentling the  r e ~ n a i l ~ t l e r  in looking a f t e r  political matters.  h-egl.0 
1)usiness mcin 111ust have  one a i~n ."  

A colored jeweler wri tes  a s  follo\vs: 
&.I  w a s  born on t h e  island of  Harbadoes, Bri t ish W.  I., i l l  t l ~ e  t,o\vn of 

J l r i t lgeto\v~~.  hly liftb has  beell ra ther  uneventful .  My father  was a Inan 
in fair  circu1116tances a n d  was  ellal)letl to givc! his chi ldren d o ~ n e  e d r ~ c a t i o l ~  
ant1 provide well for  t l ~ e ~ n .  Most W e s t  111tlia11 parents  I ~ a w  their  boys t,o 
learn some trade a f t e r  leaving scliool, t,vell t l ~ o u g l ~  in sonle' cases they 
take  :L 1)1x>l'ession :~f te rwards ,  t l ~ e  object being t.o provitlk t , l~er r~  wit11 a 
Inemls of earnin:: a l iving with their  l ~ a ~ ~ t l s  i f  they fail  to succeed otller- 
wise. So to fo l lo~v  t,he I)ent of I I I ~  I I I ~ I ~ ( ~ - I I I ~ c ~ ~ ~ ~ c s ,  1 w a s  pnt  apprelltice 
to a w a t r l ~ n m k ( ~ r ,  w l ~ e ~ ' e  1 spent  five years  a t  t,he bench,  until I I ~ a t l  a fa i r  
kno\rlctlge of t l ~ r  tratle.  1 thvn cmne to th i s  country in the spr ing  of '85 
w l ~ e r e  I I ~ a v e  r t : ~ ~ ~ a i ~ ~ e d  sillce. 

The! pop~11ar s y s t e ~ n  of etlucsation in t'he W e s t  Illdies in m y  t i ~ n e  \\,as 
l)riva,te tuition esl)ecsially for p r imary  i n s t r u c t i o ~ ~ .  And 60 I w e l ~ t  to sev- 
eral  pay sel~ools ,  a n d  last  to a puI)Iic ~('11001, receiving w h a t  would be cal- 
let1 here a good gralnlllar course. S o l ~ l e  reading in la ter  life I ~ a s  been of 
lnricl~ benefit tu me.  

My flrst venture was  in l i a n s a i  (:ity. About  four 111ontlls af ter  I I I ~  a r -  
rival i l l  t h i s  cwuntry, 1 applied for work a t  some of the  leading jewelry 
stores of t l ~ e  :tl)ove c i ty  a n d  found o u t  for t l ~ e  flrst t inle t , l ~ a t  t l ~ e  roads to  
succrss  in t , l~ i s  c:oulltry for t l ~ e  1)Iac.k r n a ~  were no t  so free and   ope^^ a s  
those of l ~ i s  brother  i l l  white. S o  I worked as porter for two years ,  ant1 
then enro11rajir4 1)y tht! success of plensing ~ n y  f r i e ~ ~ d s  wit11 1)rivate work 
(lone for t l ~ e l n  dur ing  Iny leisure Ilours a t  llly r00111, 1 b o u g l ~ t  a s111al1 
f ra l r~e  I ) u i l t l i ~ ~ g ,  o p ~ n e t l  a watch repair ing s l ~ o p  a ~ l t l  t)r(w11e K ~ I I S ~ R  Clit,y's 
f i r ~ t  Xegro jeu.eler. 

Wit11 close attvntion to l)usiness, by  o1)svrvinji f rugal i ty ,  a ~ ~ t l  1)y 111ani- 
frstilrg at l i i l )osi t iol~ to please Iny patrons wit11 caourteoun t retr tnlr l~t  ant1 
efficrie~~t work I I ~ a v e  suweetlecl so m y  vritics s a y  "well." L had t , l ~ e  mis- 
for tune to  lose $500 in a bank fai lure  a n d  t l ~ e  good f o r t u ~ ~ e  to lrave saved 
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enough to be notated in four figures. A s  regards the  second question, i t  
is ra ther  difflcult to tell how n w l ~ i t e  Inan really regards a Negro, espec- 
ially when there is  something to be gained to tlie former f rom tlie la t ter .  
A wliite ma11 1ia.s a reli1arkal)le power of self concealnient. Tliose whom 
1 deal wit,li t reat  m e  \\.ell. Tliose wlioni I do ~ i o t  dea l  wi th  do  riot molest 
me. I tloli't know how they regard me. 

Negro business meli a re  1iell)etl by competing wi th  inferior whi te  busi- 
nesses and  by tlir 1)rejutlice wliicli souie wliite l~usinesses h a r e  to Negro  
patronage. Tlie average Xegro business 1nan is hindered by h is  neglect 
to keep his  business in sucli a n x w n r r : ~ s  to ill\-ite tlie l m t r o n a ~ e  of tlie 
bet ter  class of wliite a n d  black patrons. and  tlie illability to fiiitl efficient 
and  trustworthy partners  in a good business. I11 fine the envy ,  dist 'rust 
a nd  lack of 1)atroliage of his own rac+e great ly Iiiutlers t l ~ e  progress antl 
success of the  Negro business inan." 

One member  of a firni of ~ne rc l i an t  tailors  write^: 
"I was  born in Huntsvi l le ,  Ala., in 1876. My parents  were in  comfort- 

able circunlstances, and  1 led a ty1)iralvillage boy's life. My father  \\ .ass 
brick contractor. 1 1 1  1894 I left Hunts r i l l e ,  Ala., and  came  to th i s  city 
arid was emplogstl by Mr. Itotliolz (white) ,  of the  People's Tailoriiig CO., 
alid reniaii~etl in his  e n ~ p l o y  until  I went  in business for niyself. My 
partner  was bani in Huiitsville, M a . ,  ill 1877. H i s  fatller was  a mat t ress  
maker  antl being quit,e successful, was then,  antl ~ i o w  i s  in cwliifortable 
circumstarices. H e  calile to Hiriniuglialn olie year  later tlian I did,  aiitl 
was  e n~p loyed  by the sanie firni, b t ~ t  rcsig~ied to go iuto bi is i~iess  with me. 

I w8.s educated a t  the cit,y school and  tlie A. slid N. college, from wl~ic l i  
I graduated,  a t  Nornial,  Ala. M y  partner  also at tended tlie same scliool. 

Ha v ing  recc!ivetl escellelit  t raining from lily eiiiployor, I tlcterliiiiietl t o  
go in business for ~nyse l f .  ant1 a f te r  a consultation \\-it11 illy 1)artlier we 
~ t a r t ' e t l  our busiiiess, Septeliiber l s t ,  1897, under  tlie fir111 iianlt: of Tlie Ar-  
tistic Tailoring Clo. W e  est , imt~te our  business to be worth $3,t00. 

Oilr success is sliowli by the s teady incarease of our business. Our motto, 
Never to prorxiise t h a t  which \ve vaniiof fulfill, lias 1n:~tle itself felt, arid by 
st icking to i t  \ve h a r e  \\.or1 l~ulitlretls of custolners. Wliile \ve have  corn- 
petition in tl~eforlm of two more coloredalitl fourteen white  cstablisliments 
I tliink we h a r e  IIO cauee to c o ~ i i ~ l a i x ~ .  Each  seasou calls for ail iiicre:tsr 
in our  force, alitl many t imes wea re  colnl~elletl to selitl away fo r  work~nen .  
W e  keep one cut ter  and  six tailors a t  regular  work, wliile 111y l)artiier,  ou r  
salesliian, antl myself a r e  aliiiost continual ly on the road. Conipetition 
notwitlistantling, we have a fair  sliare of the whi te  patronage. W e  a r e  
regarded by the  whites  a s  respectful law abiding citizens, and  first c lass  
tailors, having been called into court  as e spe r t  witnesses on cloth. 

T h e  helps antl hindrances of Piegro busiliess rneri :&re two e s t r rmes ;  
wliile we have l i t t le  or no help we have  hindrances tell-fold. Tlie bus- 
iness  tac t  a n d  integri ty of a Negro in business is doubted to such all ex-  
tent ,  t h a t  from his  creditors hege t s  little or no  colisitleration on  his  bills, 
wliile tlie white  competitors h a r e  their  onrll time. I fi~itl there  is  no out- 
side help for tlie Negro in  business;  i t  isolily by his  ulitiriiig energy  a n d  
push,  together with the  class of work which he t u rn s  out  t h a t  speaks for  
hini." 
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A florist writes: 
"I was born in Anne Arundel County, Maryland, ten miles from Annap- 

olis. I was raised on a farm, my grandfather and mother served a s  father 
and mother. When I was21 years old, I came to Annapolis and was em- 
ployed by a doctor to drive for him and to serve as  waiter-boy. I married 
when I became 22 years old. I left  the doctor when I was about 24 years 
old and went to work on the rail road. I soon stopped working there and 
went to work a t  gardening. Soon after I went to work a t  flowering. 

I went a little while to night school, but on account of not being able to 
hear well and speak plainly, I stopped without securing an educa t io~~ .  

I was working for a white woman pruning trees and looking, after the 
garden. One day I picked up a bouquet of flowers that  had been throw11 
out on an ash-pile. I untied the seemingly dead flowers and found a rose- 
geranium which seemed to have a little life in i t  by its smell and I car- 
ried i t  home and planted it. I t  lived and I have been growing flowers 
ever since. I have had good success notwithstanding I have had many 
drawbacks. I am living off my flowers. Tho whites visit my place, buy 
flowers from me and speak kindly of me. The leading florist here is white 
and has said ''1 studied three years and paid a good sum of money for my 
education but Queen's knowledge of fiowers has been given him by his 
Maker." H e  comes around some timesand I give him a few points. 

My business is a little hampered by my difficulty to hear and speak 
plainly and lack of means. But I will never give it up until God calls me 
so to do. I could use a good boy now, teach him the business and help him 
to make an honest living for himself, but cannot find one who is ready and 
willing to accept the offer I make." 

A cooperative grocery store gives the following account: 
"Four men were the prime movers in the organization of the Excelsior 

Mercantile & Investment Company that is now operating a successful bus- 
iness in the city of Anniston, Ala. I t  was organized September 6th, 1898. 

Only two of these men could be called educated. One mas educated a t  
Selma University, the other in a northern college. They were helped some 
by their parents, but depended mostly on themselves for their education. 

W e  started with about one hundred dollars in a grocery business. We 
were moved to organize thecompany, which is chartered, by talking over 
the duty of the fathers to open business for their children as  well as  it is to 
educate them; this talk was done in a little meeting of the male members 
of Galilee Baptist church to listen toalecture by the minister. 

W e  havegood success. The whites regard us as  a worthy business or- 
ganization. The wholesale men honor our orders right along. 

The idea is now becoming general that  the Negro must unite and rise, or 
remain down. Thie i sa  great help to Negro business. The crop lien sys- 
tem is a great hindrance to Negro business. Exclusion from the commer- 
cial clubs is another; imperfection in the knowledge of keeping a flrst class 
set of books is also a great hindrance. The lack of confidence in each other 
is the greatest hindrance." 

A dry goods merchant writes: 
"I was born in Lowndes County, Alabama, June 16th, 1867. I left there 

in 1880 and have been a citizen of Montgomery ever since. I have worked 
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on a farm,  in a saw-mill, and on a rail-road previous to engaging in my 
present business. 

I was educated in the common schools of Lowndes and a t  a private niglit 
school sincr settling in Montgomery. 

After \vorlting for several years in the dry goods business \\ it11 a Mr. J. J.  
Levy, I felt tha t  there was a good opening for colored men along tha t  line; 
go I left him and rented a snia11  tore on one of the principal streets. After  
paying tlie first mont'e rent in advance, antl giving notes for the balance I 
found tha t  I had spent one-third of my capital. The balancewent forgoods. 

My success has been al l  t ha t  coulcl he expected. The whites regard inr  
jt115t ah they do any other business mon, a s  far a s  1 a111 able to judge. 

The Piegro business Inan having once gained the  confidence of the peoplr 
will obtain patronage in direct proportion to his business ability." 

A successful l u ~ n b e r  merchant writes : 
" Iwas  born in B-Ionnioutli Co., N. J., in 1862, of parents ill evtrciiiely 

humble circumstailces I at tendrd publicscllool about twelve months of 
m y  life I could read antl write when 1 left ~c l iool  in 1874 1 had to work 
foralivelihood and nota t tend  school. My father was a white inan and 
died in the civil war a few montlls before I was born. I was reared on rr 
farm. I came to Florida th i r tee~i  yearsago. I did not have $3 in cash when 
I arrived liere I did not have a friend or acquaintance ill this  state. I 
hewed cross ties for ten cents apiece. I ha re  laid up no money. 1 liavr 
kpent all I have made in m y  business. I own a saw mill and planing ~ n i l l ,  
grist mill and novelty works,cost rthout$6000,(1 have added $100 this year)  
1 own over 1000 acres of lanil, qo~iie improved. I owu eight mules and t l i rrr  
horses. The gross earnings of m y  buhilless a re  about $25,000 per year. I 
had $125 in rash  and had no e x p r r i e ~ ~ r e  wl,e~i  I began. 

I do not consider myself educated, only practically; I a m  m y  own ship- 
ping clerk, chief engineer, blacksmitli, bookkerper, solicitor of no rk  and 
c8011ector. I do a11 the  best sort of \vork. I lear~ietl all this in Florida. 

I had $125 ill rash  and mortgaged my home for $R.iOwliich I paid before i t  
was due. I worked for another company a s  forenin11 in the woods and 
hired niy work done;  a t  night  I repaired anything that: was broken d u r i n ~  
the day.  

I have more friends among the whites than  the colored. I sell most of 
m y  protlurts to whites. They treat me well in business. I at tend strictly 
to m y  business and do  not visit or go to social gatherings. I n  the mill or 
work shop I a m  happy, while in large gatherings I a m  miserable I a m  
plain and straightforward in my manners and treat al l  alike both white 
and colored. I n  m y  mill hoth white and colored are  employrd. 

The  lack of capiisl ha4 been m y  greatest trouble. There is no discrimi, 
nation in my business. I a im to equal and  excel in quality of work and 
material ;  I furnish good material, well manufactured. I have a spendid 
trade-atpresent I a m  building two miles of iron track." 

An undertaker writes: 
''I was born in tlie city of (lalveston, Tesns, in 1869. I followed various 

occupations I caine to h'rw Tork a t  tlle age of 20 years and married 
when I was 22 years old. I now have a large family. I worked in-Cluh- 
houses for i m n y  years in New York. 



1 had only a colnmori school education. I would advise every young 
Illan to seek for knowledge ns I And tha t  very essent'ial in any or every 
vocation of life. 

I accu~nultttod a little money with t,hc: intention of being nly o\vn master. 
I \\as somewli:ct puaeled a s  to w l r ~ t  1)usiness I slroulcl select but finally 
made up 111y mint1 to become an  unclertttker. I went to an  enlbn,lming 
scliool ant1 1e;trned tlie a r t  of en~ba l~n ing .  J a111 now a licensotl under- 
taker of New York city, h'. Y. 

I have been pretty successful. I do very little w1iit.e work. I depend 
entirely on thc Negro support. I a m  tlie offlcial underta.ker for seven 
societies. I )lave been in busi~iess one year and seven rno~itlis. 

I liave gained the confldence and respect of the ~uajor i ty  of the Negroes 
in New York city. Therefore they and self-respect are the most helpful 
to nre a s  a business man. Tlie Iiindr~1:ces are  lack of capital and educa- 
tion." 

A publinlier writes that  Ire was born in Maybinton, S. C, in 1869, and 
was a slave. A t  tt very early age lie worked his mother's farm, and being 
theoldest boy he was obliged to Iielp support her. I n  1870 his family 
moved to Columbia, S. C., where lie entered the public sckiool. H e  occu- 
pied his t ime when not in school by doing jobs of work; his uncle being a 
member of the S.C.Legislature,i~i 18i1-2, succeeded in getting him the pos- 
ition of page in the Legislature. Afterward he worked for a while in a 
dry  goods store a s  porter arid in the Colurnbii Ceiitral National Bank a s  
messenger. 

His  opportunities for education were few and ~neagre ,  he did not enter 
scliool until lie was eleven years old. Through many dimculties he pur- 
sued wi\t,h zrttl the school training which lie received. He had a great de- 
sire to obtain a thorough educatio~l but was not able. 

His  intense convictions lead liirn to support al l  movements d e s i ~ n e d  to 
elevate or nrneliorate the  cond i t io~~s  of his people; so he decided in 1894 to 
go to work with pen ahd  tongue and arouse the people to action. With a 
partner therefore he started the paper known a s  "The People'sRekorder." 
H e  is also proprietor of a large grocer) store known as  W u r  Store," which 
filled a long felt want in the the city of Colunrbia. This store w8.s open 
for three years when i t  was nioved to Oraryeburg, 8. C. 

The firm 1s do i~ ig  a great work in the paper business. The paper i n  
strictly a race paper. It is sent in the l~ornes of the people a s  a welcome 
visitor. and there a re  many white families who are subscriberfi. H e  was 
not very successful in the  store business in Colunlbia, so moved to Orange- 
burg where i t  is doing a goo work, i t  is regarded a s  the leading Negro 
store there. 

The Negro in  business has many disadvant~ges  to contend against, es- 
pecially from the  intelligent class of people who regard themselves a s  the 
"best class" of Negroes. Experience teaches t h r t  the poorer class, or 
what is con~monly  called the  "common people" are  more inclined to sup- 
port race enterprifies, and our professional men than the first class named. 
The  Negro business man scarcely receives any help outside of his race. 
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17. Education and Source of Capital.-The education of 186 Negro business 
men was obtained as  follows : 

......................................... From Institutions of Higher training 41 . From Public Schools in Towns or Cities ....................................... 36 
From Public Schools in thecountry.. .......................................... 32 
From Grammar Schools ............................................................ 16 
From Normal Schools ................................................................. 14 
From Night Schools ..................................................................... 13 

............................................................ From Private Instruction 9 
.......................................................... From Instruction a t  Home 3 

With little or no education ........................................................... 23 

Total ...................... 1% 
This would seem to be a fair sample of the training these merchants 

received. 
. I t  is of interest to know a t  what sort of work these merchants were en- 

gaged when they saved enough to enter business, or how else their capital 
was obtained. To questions on these points men answered as  follows: 
Borrowed their capital, 30. 
Saved money from work a s  follows: 
Keeping boarders, 4 Drayman, 2 Barber, 2 Steward, 3 
a i l r o a d  hand, 1 Messenger, 1 Miner, 1 Teacher, 6 
Lunch counter, 2 Blacksmith, 1 Bartender, 1 Farmer, 6 
Working a t  a trade, 11 Seamstress, 1 Laborer, 6 Clerk, 4 
Government service, 2 Fruit stand, 1 Porter, 6 Pedlers &c., 6 

From such sources capital was obtained so as  to start  business as  follows: 



P O U B T H  A N N U A L  OONFEBENOE.  

PART I I 

PROCEEDINGS O F  THE FOURTH ATLANTA 
CONFERENCE. 

The Fourth Annual Atlanta Conference to study the Negro problems, 
was called to order a t  8 o'clock, P. M. of May 30, 1899, in the Ware Me- 
morial Chapel, with President Horace Bumstead, D. D., of Atlanta Uni- 
versity in the chair, and Mr. J. A. Henry of Chattanooga as seoretary. An 
earnest prayer for divine guidance was offered by Rev. F. H. Means of 
Connecticut. 

An address of welcome was then made by the President who clearly 
set forth the necessity for, and the great good accomplished by, these conb 
ferences a t  Atlanta. 

Following the address of President Bumstead, His Excellency, Qov. 
Candler of Georgia made an  address. (See p. 62) Prof. John Hope of the 
AtlantaBaptist College was then introduced and read a scholarly paper on 
"The Meaning of Busines~." (See p. 68) 

The next paper on the program was to have been one from Dr. R. 
Boyd of Nashville, Tenn., on "The Negro and Real Estate." President 
Bumstead read a letter of regret from Dr. Boyd, stating that illness pre- 
vented his attendance. Mr. W. 0. Murphy of Atlanta was then introduc- 
ed and presented an  interesting paper on the "Negro Qrooer." (See p. 64) 

A committee on resolutions was appointed as  follows: 
Mr. M. V. Lynok, Jackson, Tenn., Publisher. 
Rev. J. E. Smith, Chattanooga, Tenn., Pastor. 
Mr. C. EL Fearn, Chattanooga, Tenn., Manager of Iron Foundry. 
Mr. W. E. B. DuBois, Atlanta, Qa., Teaoher. 
Mr. W. 0. Murphy, Atlanta, Qa., Grocer. 
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There were two sl)ecial ~essicms Wednesday afternoon. the first a sym- 
posium upon practical business questiotis, and the second a General 
Mothers' Meeting. The  programlnes were a s  follows: 

I .  How can me induce young men to go into in~s inrss?  
2. W h a t  hindranc.es have Nrproes in business? 
3. W h a t  helps have Kegroes in imsiness? 
4. W h a t  is the outlook? 

Five Minute Speechem. 
4:30 P. M. 

GENERAL M O T I ~ E R S '  MEETING. 
SUBJECT: "\VIiat shall our cliildren do  for a living?" 

Mrs. I .  M. Henry ,  Presiding. 
"The necessity of work," Miss Lucy If .  Upton, Dean of Spellman Semi- 
"How the Public School tnay train business men," [nary. 

Mrs. Alice D. Carey, Principal Mitchell Street  School. 
"The need of Kegro Merchamts," Miss H .  Escridge (See p. 61). 
"The habit  of saving," Mrs. M. A.  Ford. 

The third session of the Atlanta Conference was  called to order by Pres- 
ident Bnmsteacl a t  B o'clock P.  M., May 31st. The  Arst paper of the eve- 
ning was one by Dr. M. V. Lytik of Jackson,  Tenn., on &'The Negro Pub- 
lisher." 

Mr. C. H. Fearn of Chattanooga, Tenn., then read a paper on the "Soutl:- 
ern Stove and Hollow-ware Company," near Chattanooga. (See p. 66). 
President Bumstead called attention to the interesting lessons to bedrawn 
from the papers read. They evidenced the fact t ha t  the race was branch- 
ing out into new industries. The  unavoidable absenc,e of Mr. J .C.  Dancey 
of Wilmington, N. C. mas announced by the president who stated tha t  
his paper on "The Negro in the West  Indies," mould be read by H .  M. Lee 
of the University. The interesting paper was elljoyed by the conference- 

Mr. P. H.  Will iams read a number of biographies sent  in by correspon- 
dents, designed to show how they had been led to engage in business and 
the success attained. The biographies mere full of encouragement and 
profltable lessons. President Hunlstead then announced the question 
open for general discussion. 

Dr. Butler, President of the Sociological Club of Atlanta, was called 
upon and responded in a brief but  forcible address. Mr. R. J. Henry,  a n  
insurance agent  in the city, was also introduced and spoke upon the gen- 
eral  subject, The Negro in Busi~)ess. Mr. Hugh Young a n  elderly bus- 
iness man of New Yorlr city and a trustee of Atlanta University, was  
called upon and spoke in favor of the principle of doing for yourselves. 
Capital, said he must  be accumulated by saving. " I t  i s  obtained either 
by earning more than  you spend or in spending less than you earn. The  
white people complain t ha t  a s  you advance you become saucy. You 
mus t  remember t ha t  'The meek shall  inherit the earth.' " 

Mr. Bedford of the  board of trustees of The Tuskegee Normal and In -  
dustrial Inst i tute ma8 introduced and spoke words of encouragement. 
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Mrs. Itosa I h s s  of At lan ta  was i ~ ~ v i t n d  to :~,tltlress the co~ift?rrncn. S l ~ e  
spo!c~ of the wisdolrl of colored grocers and liuoksters put t ing forth :HI 

otfort t,o rnakc their goods prescntablc nntl so more snlenble. 
Som: it1t,~ri?~til1'~stnt,isti(: .4 a'i (vw1pil4 1t11d ~ x l ~ i b i t ~ x t  rlpon t h r  wnlls of 

t l ~ n  room ill wh io l~  t l ~ r  c.wnfrrer~cte whs heltl were then explained I)y the 
co:resp3ntling secretary. 'l'lre co~nrni t tet .  on rt'sottltions thon rcported 
t l ~ r o ~ ~ g l ~  Prof. I)ul311is. O n  r n o t i o ~ ~  t he  wwlut ions  werc adopted. 

Aft,rr :t brief c l o s i ~ ~ g  ndtlrws l)y l'rcsitlent 13111nsteatl t,hc c o ~ ~ f e r c n c n  
w m  d11clar(~l :u l , io~i rnd .  

J. A. H E N R Y ,  SECRETARY. 



THE NBORO IN BIJSTNRRS 

RESOLUTIONS ADOPTED BY THE CONFERENCE 

The resolutions pansed a t  the l a ~ t .  session of the conference were a R  

follows : 
1. Negroes ought to enter into business life in increa~ing numbers. The 

preRent di~proportion in the distri bution of Negroes in the varioun occupa- 
tions is unfortunate. It gives the race a one-nlded development, unneces- 
sarily ittcreclses competition in certain llnes of industry, and putu the 
maw of the Negro people out of sympathy and touch with the industrial 
and mercantile spirit of the age. Moreover the growth of a class of mer- 
chants among us would be a far-sighted measure of self-defense, arid 
would make for wealth and mutual cooperatlon. 

2. W e  need as merchants the best trained young men we can flnd. A 
college training ought to be one of tile best preparations for a broad buel- 
nens llfe; and thorough English and high school training is indiipenslrbl~. 

3. Negroes going into business should remember tha t  their customers 
demalid courtesy, honesty, and careful methods, and they should not ex- 
pect pntrotiage when their manner of conducting business does not justify 
it. 

4. The mass of the Negroes must learn to patronize business entmprlses 
conducted by their own rnce, even a t  some slight d i d v a n t a g e .  We murf 
cooperate or we are lost. Ten million people who join In Intelligent self- 
help can never be long ignored or mistreated. 

6. The 1.900 business men reported to the conference are to be congrat- 
ulated. They are pioneers in a greet movement, and some of them have 
matie a creditable record. We ea rne~ t ly  ask Negroes-and especially the 
better c l a ~ s  of thinklng N e g r o e e t o  patrmize thew establishments and 
encourage them in every way. 

6. Tile most advisable work for the immediate future would seem to be: 
(a) Continued agitation in churches, schools, and newspapers, and by all  
other avenues, of the necesait.y of busineas cyee r s  for young people. 
(h) Increlreed effort to encourage saving and habits of thrift among the 
younx that  we may have more capital at our disposal. 
(c) The orprrnizntion in every town and hamlet where colored people 
dwell, of Negro Huwiness Men's  league^, and-the gradual federation from 
th~sc?  of state and national orga~iizatlons. 

M. V. LYNK. 
J: E. SMITH. 
C. H. FEARN. 

W. E. BUROHA~DT DUBOIS. 
W: 0. MURPHY. 
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PART I11 

PAPERS SUBMITTED. TO THE CONFERENCE. 

The following eight papers were among thosesubrnitted to the Confer- 
ence. All of them, except the Arst, were written by Negroes who have 
special knowledge of their subjects; Professor John Hope is a t,eacher in 
one of the Atlanta institutions, and a graduate of Browit University. 
Miss Hatt ie  Gi. Escridge is a. graduate of Atlanta. University and is book- 
keeper in her  father's grocery-store. Mr. H. E. Lindsay is a very suc- 
cessful Negro merchant  and Mr. W. 0. Mnrphy, also a graduate of 
Atlanta Univers i t ,~ ,  is junior partner in one of the oldest Negro firms of 
this city. Mr. C. H. Fearn is  the nlana,ger of a very interesting co-opera- 
tive venture among Negro 1necha.nic.s of Cha.ttanooga, Tenn. Mesws. 
Porter and Seabrooke were seniors in At lanta  University last  year. The 
latter has, since graduation, gone into the shoe business in Charleston, S .  <> 
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O P E N I N G  ADDRESS OF THE HON. ALLAN D. CANDLER,  

C;IOVERNOR OF GEORGIA. 

MR. PRESIDENT, LADIES A N D  ( ~ E N T L E M E N  OF THE CONFERENOE :-- I 
have come before you tonight with no prepared oration or speech. My 
duties are so exacting, tha t  I have no time really to prepare such an  ad-  
dress a s  this occasioi~ merits. I have come because I an1 a friend to t h i ~  
old institution, and because I want  you to know tha t  the State of Georgia 
through i ts  chief executive, recognizes the usefulness of this institution 
to the State. (Applause) And firfit, I want to endorse a s  m y  s e ~ ~ t i m e n t s ,  
and the sentiments of all good men in this commonwealth, the remarks 
which have been made by your distinguished President. All good men, 
fair men, philanthropic men in this  State endorse every one of those re- 
marks. "The Negro I n  Business". It is a theme worthy of the attention 
of every patriot in this and every other State in the greatest Republic of 
al l  the ages. 

IJnfortunately in our portion of the great Republic, there have been too 
few avenues to successful effort open even to the white race, and  much 
fewer avenues to successful effort open to the colored race. A generation 
ago we emerged from one of the most cruel, and I would be pardoiled to 
say,  tha t  in m y  judgment, one of the most unnecessary wars tha t  ever de- 
vastated the face of the earth. The result of this war was the frecing of 
the colored race, and  like the young child which has  not long had a n  op- 
portunity to be taught,  a new world was opened to this race. The position 
tha t  they occupied prior to tha t  time was entirely cl~anpcd.  They he- 
mnle  ill the eyes of the law the  equals of the other races tha t  inhabit this  
Republic. They were clothed not only with all the privileges, hut  all the  
responsibilities of citizenship. The scenes tha t  surrounded them were new 
sceues; they had never been accuston~ed to them. T l ~ e y  were like acliild 
tha t  i s  transported in a day from the scrlles of  his birth to othel. ficenes, 
entirely different, if you please, o ~ i  :mother continent. Necessarily, those 
things which attracted their attention a t  tha t  tiine being 11ove1, not only 
attracted, bnt riveted their attention. Yet the things wliirh they saw,  
the co~iditionr thnt existed wrre ab11orm:tl rond i t io~~s .  The people of the 
entire South wcre in a state of tur~noi l ,  in a n  a b n o r ~ n a l  state. 111 other 
words, everybody talked about the war, and about the results of the war. 
and especially did everybody talk al)out politics. 

The young men of my ow11 race a t  thnt time saw things tliat I had 
never seen; saw things tliat the iLlerl wllo had controlled t,he destinies of 
this State prior to tha t  time, had nrlver seen. They sawn  riot a t  the polls 
they saw ~ r ~ e t h o d s  enlployetl by political parties, and I exempt none-all 
were guilty-they s a w  irit~tliods employed by political pcirties, in pnrty 
elections, wh ic l~  n t,re pelfectly ttt?l~orrent to the n ~ e n  w110 had co~itrolled 
the destinies of t h i ~  State prior to tha t  t i inr;  and these young men of m y  
rnce, arid the colored inen, swing thrse t!~ings. concluded tha t  tha t  
W:LS politirs, leg i t i innt~  politics. :md lienring nobotly talk about anything 
but  politics, t!iey c o ~ ~ c l u d c d  tha t  politics was the chic3f end of life; I)nt in 
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this conference to-day, in the discussion of the problems, we are realizing 
the fact that  there a re  other thiugs besides politics. Those men a s  a rule, 
no matter  in what  class or race they belong, who regard politics as the 
chief end of life, are always unsatisfactory citizens of the country, no 
matter  to wha t  race thry  belong. . . . . . . . . . . . . . . . . . . . .  

B u t  i t  is not astonisl~illg tha t  the young nlen of thir ty years ago,-the 
young men of both races, who httd aspirations, who desired to make for 
tlren~selves a I I : L I I I ~  in the world,--conclutletl and looked upon politics a s  
the only avenue to distinction, because tliat i~ all they discussed. K o -  
body ta.lked anything else. Up on the farins you would hear the old col- 
ored tneil antl the white men talk about their cotton crops; you woultl 
hear that ,  but tilere was iio (listinction in that. 'I 'ho~~e tha t  defiiretl to 
niakr for themselves a name, saw 110 avenue except through politics. 
sow other avenues are opc?n, antl in the future still other avenues will be 
opened. I t  is more honorable to be a succnssful incrcli:tnt, or to be a nse- 
ful, intelligent mechanic, than i t  is to be a third rate member of the 
American Congress. A inan scrvcJs his Goti better, becaui;c Con- 
gressniun, when I was ill Cougress tlitl~i't serve God much ;  they served tlle 
other fellow. H e  call serve his fellow citizens better, and  he will serve 
his God better than any i n m  who stands in the arena of partisan politics. 

Now i t  has  been dernonstratetl in this old institution. Thirty years ago 
I was a teacher. I took a n  iiiterest in educational matters. I came here 
when they were fountlilig the Atlanta University for the training of thn 
youtll of the Negro race for usefulness and good citizenship, because 1 
had a n  interest ill it. Froni tha t  time to this, 1 have not been on this 
ground. During tha t  thir ty years I know tha t  this institution has  done 
more, (:~nd I do not desire to disparage other institutions; I do not  intend 
t,o disparage them)  so far a s  m y  information has  gone, to elevate the col- 
ored race than a n y  other institution in the bounds of this State.(Applause) 
You have done a good work;  you have been a conservative people; and 
there is a great work :thead of you yet,- a great  work especially for all 
thc teachers of this country, of both races. 

I do believe tha t  education properly so called, training in a r t s  and 
science and literature, antl morality, and  especially in morality, is the 
most potent, indeed the only education tha t  can make us citizens worthy 
of the great Republic in which we live, and  thus believing, 1 came here 
tonight to lend whatever encouragement I can to thisinstitution which, 
I. repeat, is doinq more, in my judgment, and has done more for the ele- 
vation of the race for which i t  is i n t e ~ ~ d e d  than any other institution in 
Georgia. 

I want you to know tha t  I a m  in full sympathy with you. I want  yo11 
to know tha t  I represent 90 per cent of the people of m y  race in this  State. 
I want you to know tha t  while there are nien in Georgia who do  not feel 
a s  I d o  about this matter-who do not feel t ha t  institutions like this, in- 
tended for the colored race, sllould receive the encouragement of every 
white man in Georgia-the per-ceiitage of those is very small. 

1 want  to say to-night in all siiicerity, that  the only consoling feature 
aild reflection in connection with some of the horrid scenes t ha t  11:~ve !1(3:,11 
enacted in this State iu the past,-- the only consoling rcflect io~i  is, t11:lt 
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those ulen who have engaged in these things constitute a very small per- 
centage of both races. The Inan who would denounce the entire colored 
race for the act  of one member of tha t  race, or a few members of tha t  race, 
is unjust. The man who would denounce the entire white race of this 
State because of the lawless acts of a few, is unjust. The people of (feor- 
gia are made of the same flesh and bones a s  their brethren in New Eng- 
land. Georgia was one of the old Thirteen. Massachusetts was one, and 
so was Connecticut, and so was New York. We were one people, with one 
common cause, and established the greatest Republic that  has ever exist- 
ed in the annals of the world; and we are now one people, and if crimes 
are committed here in Georgia now by my race, don't blame me. Don't 
blame the teachers, and the law-abiding people of this State;  they are not 
responsible for them. I f  crimes are committed by the colored race, don't 
blame the entire colored race for i t ,  for I tell you before God to-night that  
I believe that  90 per cen t  of the colored race of Georgia desire to be law- 
abiding citizens. They are a s  patriotic a s  I am,  and there is a very small 
proportion of the races that  are responsible for these troubles. I was 
reared among the colored race. I have lived with them a,ll my life, and 
I know t,hat there are good white people nnd I know that  there are good 
colored people, and I know that  there are bad white people, and I know 
that there are bad colored people. I would advise all of my fellow citi- 
zens of both races to draw a line, separating the virtuous and intelligent 
on the one side, from the vicious and ignorant on the other, and when we 
have drawn that  line, and arrayed ourselves on both sides of it, let those 
who love order, and who love justice, and who love equity, fair play, let's 
be careful that  those who are allied on one side, on the side of ignorance 
and vice, let's ke careful tha t  they do not pull us over on their side. We 
will r c a ~ l i  our hands to them, good white men and colored men,-we will 
c;tre:ch o ~ t  our hands to those fellows on the other side, and pull them 
over to nu if we ca,n, but let's not allow them to pull us over onthei r  side. 

I know that  the colored man is a s  loyal to his friends a s  I &m. I know 
t,l~a.t lie loves law and order. I know this, that  i t  has taken m y  race six 
hundred years to getup to the point where we are. I know i t  is unreason- 
able to suppose l,Ilat a race emerging from a state of servitude should ac- 
complish in one generation what i t  has taken our race six hundred yeark 
to acco~nplish. Hut a t  the eame time, I know that  these same colored 
lnen and wornen in Georgia are just as  loyal to their convictions, and to 
their duties, and a s  God-serving and a s  God-loving as  my race are, and we 
want to teach one thing, not the law of hate, but  the law of love. Hate  
never benefitted anybody; love beneflts everybody. Because, I repeat, I 
b::lieve the only real happiness ever enjoyed in this world is in an effort to 
make other people happy. 

But I have spoken to you longer than I intended. I would not have 
gone anywhere else to-night but to the Atlanta University. I have some 
visit,ors a t  my house that  I have not seen for forty years, and I excused 
myself, telling them that  I felt i t  my duty  to come over to Atlanta Vni- 
versity and lend my assistmce in t,he effort to elevate and benefit the 
race among whom I have been born and reared, and for whom I have 
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nothing but the kindest feeling and regard, and for whose elevation I 
have the most earnest desire ; and besides; one of my guests told me to 
come, and I have come. I have delivered my  little message. I have 
spoken sincerely, and I wish you God speed in this work, and I believe 
that  useful a s  the Atlanta University has been in the past, that  on the 
line.of this discussion, that  the colored race will be crowned with abun- 
dant success. God grant that  it rnay be. (Applause). 



THE NEGRO IN BUSINESS. 

THE MEANING O F  BUSINESS 

Paper Submitted by Professor Johv Hope, of the Atlanta Raplist College. 

The Kegro status has changed considerably since the Civil war, but 
fie is to-day to a great extent what he hns always been in this country- 
the laborer, the day hand, the man who works for wages. The great hir- 
ing  class is the white people. The Negro develops the resources, the 
white man pays him for his services. To be sure some few Negroes have 
accumulated a little capital. Rut  the rule has be'en a s  I have stated: the 
white man has converted and reconverted the Negro's labor and the Ne- 
gro's money into capital until we And an  in~mel!se section of developed 
country owned by whites and worked by colored. 

  ow ever, the Negroes multiply and the succeeding generations, though 
wiser, show no alarming signs of physical weakness. Therefore, if we 
?;till have a demand for o m  services as  laborer, the wolf can be kept from 
the door. W e  can still eat, drink and be merry with no thought of tp- 
morrow's death. Hut in that, contingency we perceive a portent. To say, 
"if we still have a demand for our services" implies a doubt. Already 
the Negro has no monopoly of the labor market. The white man is his 
competitor in many fields; and in some of the humbler walks, here in the  
South where honest toil has been held in reproach, white men are crowd- 
ing Negroes out of places which in my childhood belonged to the Negro 
by right of his birth. For in the matter of inheriting work the Negro has  
been aprince. But we are already opening our eyes to the fact tha t  we 
are not employed South because we are loved, but because we are a ne- 
cessity, and bhat a s  soon as  white capital can secure competent white 
labor for the same money with which i t  secures Negro labor, white capi- 
tal is seized with a violent attack of race sympathy, and refuses to hire 
Negroes where white men are obtainable. To say nothing of high grade 
art,isans like brick-masons and carpenters who are crowding Negroes, 
you now see white porters, ditchers, news-boys, elevator-boys and the 
like getting positions once the exclusive property of our people. 

Let  me say here, that while ignorance and incompetency may in some 
sense explain the mysterious departure of the Negro white-washer, car- 
penter, news-boy and washer-wuma11 in rnany quarters, I have seen too 
many competent Negroes superced(ad by whites,-at times incompetent 
whites,-to lay so much stresc; on ignolance and inccimpetency a s  a total 
explanation. This change of affairs in the labor nlarket south, is due to 
competition between the racefi in new fields. The labor prince finds him- 
self losing some of his old estate. Industrial Education and labor unions 
for Negroes will not change this condition. They may modify i t ,  but the  
condition will not be very materially changed. The white man will meet 
the Negro on the same ground and work for the same wages. That  much 
we may a s  well take for granted, calculate the consequences of it,  and 
strive by every means to overcome this falling off in our old-time advan- 
tages; 
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L W e  m u s t  t ake  in somc, if not a l l ,  of the  w:Lges, tu rn  i t  into capi tal ,  hold 
it, c e a s e  it .  Th is  m u s t  be tlotlc a s  a nlt.ans of eml>loyineut for the  t,hou- 
s : ~ n d s  1v11o r a n n o t  gcat work f r o ~ n  o!tl fiources. Employment  1111lst I)r had ,  
a n d  this  employm(mt will h:~vc t,o come to Kcgrot.s from Negro sources. 
'l'l~is pl~rtse of the  Negro's condition is so c~asily scen t h a t  i t  needs no 
. fur ther  consideration. A-eyo ca.pita1 will 11a.vc. to give a u  opportunity to 
Negro workmen w h o  will be cro\vdecl out. I)y whit,c c-ompr.tit,ion ; a n d  when 
L s:i'y Negro workmen I woultl inc~lutle I)oth sexes. 'l'\venty-five years  
froln totla'y i t  wil l  I)r a l r s s  niarvelous pllenoiiirnon for colorrtl g i r l sand  
wornell to scxe whi te  girls ant lwolnrn pushin:: baby carr iages anti carrying 
clot,l~rs-bas1rc.t~ t h a n  i t  is today for \vl~it,e \\omen to sev c o l o l ~ d  women 
perforlning on t 1 1 ~  p i n , ~ ~ o .  l~;~:lnplogn~ent for colored nien antl wolnen, col- 
ored boys antl girls lnust  I)(: supplictl by  colorc:d people. 
>&t s u p p o s i n ~  tlrere sl~orilcl r r lnain our  oldt ime monopoly of 1:l.bor; sup-  

pose we should d o  a l l  the  tcw-illg down mcl 1)uilding up  a n d  d r a w  our  
\ v a p s ,  ma'n I y  nlan a n d  t l ~ ~ r e  sl10111c1 bc 110 press for l ) r ( > ~ d ,  110 fear of t h r  
winter 's  I)la,st f1'01n t,he winter 's p o ~ e r t ~ y ;  could u7c a s  a race afford to r r -  
main tllc g rea t  1:il)or c h s s ,  s u l ~ j e c t  to the  g rea t  capi tal is t  class? l'he 
~age-e:Lr111~1., the  m a n  011 a sa la ry ,  m a y ,  by rigid wlf-denial ,  secure for  
l~iinsc!lf a home, he m a y  besidos husband his ea,rnings so carefully a s  lo 
h a w  a small  incolne, I)ut the  wage-earner antl III:LII of sa la ry  srldoln savv 
n csoirlpetence. I t  is exceedingly ra re  t h a t  t , l~ey van retire from labor antl 
spend a n  old age  of l r i s u r ~  I\-ith tlignity. I t  is usually t l ~ e  rase t h a t  their  
last a.nd feel)ltxst da.ys mark  tlleir most  desperate. strupglo for sustenance.  
A t  t l ~ a t  t i ~ n e  of life w11e1i Inell ougllt t,o be n ~ o s t  a b l r  to provide for them-  
selvc+ a.nd o t l ~ e r s ,  t l ~ r s e  me11 a re  least al)le. 'l 'here is li t t le or no indepcn- 
clcnce in t ! ~ e  w:r,yr-enrnc'r, I)ecB:tuse tljere is uo prac.t,ical security2 Bread 
is n great  w b i t r r  in tlris world. Sn.y whkt  you will of l iber ty a ~ ~ d  religion, 
t):rck of tlro shri l les t ,  most, hear t - rc lnd i~~g  cricls th i s  l '~ard ol(1 world h a s  ev-  
e r  I~ea,rtl  11a.s bee11 tlle 11eet1 of bread.  l 'he  n a m e  of the  vry m a y  have  been 
lilwrtg, i t  1ll:ty Ilave 1)1?('11 t nxn t io l~  witllout representation, i t  lnay  have  
I)wn vested r ights ,  b u t  ninch of t l ~ e  t ru th  is t h a t  rncn have want'ed t'he 
brcatl cbontlit,ions to be rasier.  Millions of e m p t y  stolnn,chfl m a d e  the  
B i c ~ ~ c l ~  R,t.vvlutiot~ possible. There is not  much raccx independence for the  
race t h a t  cannot  slwak i t s  mind  t ,h rougl~  lncn w l ~ o s c  c.al)ital can  help or 
11ar1n t , l~ose w l ~ o  would br ing opprt,ssion. \Ve need capi tal  to dictate  
t,erms. This  notiou is old e ~ ~ o r ~ g l ~  b u t  I ~ e a r s  repetition. 

However, suppose t h e  wolf is kept  from the  door ,  antl suppose the  Negro 
h a s  such indepenc le~~ce  ns t h r  l aw no\\. g ran ts  wllit,e nlen. Suppose h e  c a n  
g o  a n d  C O I I I ~  a s  o ther  nlen d o ;  suppose lie is ~ ~ ~ o l e s t e d  in n o  political o r  
c ivi l  r ights ,  a n d  suppose he gets  a fa i r  trial under  the  most  ui i favoral~le  
c:ircu~nstances, is a l l  this  the  si~mnrurn ho~runl, is this  t h e  e n d  of life-that i t  
brings Inan to t l ~ e  point where he 11as his  bread a n d  his  right,s? I t  seem6 
to lne t l ~ a t  t,he highest  privilege, t l ~ e  grea,t,est I)lescillg, a n d  the  highest  
point of dereloplnenc w h i c l ~  a n y  lnan could seek is tha t  of being a n  in- 
terested a.nd c o ~ ~ r r o l l i n g  ~ ~ ~ e r n b e r  in t,he foremost mat te r s  of his own coun- 
t ry  a11t1 throupll th i s  interest  a ~ ~ t l  control I)ec.onlinga partner  in t l ~ e  world's 
act ivi ty .  W e  a r c  t aught  in H o l y  W r i t  t , l ~ n t w e  rnnnot l ive  by  bread alone 
and tha,t  life is nlore than  rairnrnt.. Nor  has  rnnn gained a l l  t h a t  appeals  



to h im a s  \vort l~ possess'ot~ \ v l ) r ~ ~  i ~ e  h a s  his r i g l ~ t s .  Rixhts, every m a n  
ougllt to have e q u i ~ l  wit11 overy o t l ~ e r  man .  Hut  we a r e  infinitely het tsr  
off  \vhrli we not only h a r f ,  the  r ights  but cornpr t~ l~end  their  significance, 
tl lr  cause antl the use of them. To a , t t t ~ i ~ ~  to this  position of dignity a n d  
111a1111ootl. W P  mus t  x r t  int,o the  world current .  \\"r c .a .~~not  stein it by  
sta,ntlinpon tho s l lorr ,  ]lor can  we ever  kllow its power until  we l ~ a v e  
leape'l into t l ~ e  r u s l ~ i l ~ g  s t lmrn .  

T l ~ i s  par tnership i l l  t l ~ e  world's husinc~ss, to he sure,  is fostered by t h e  
guarantee of fair ~ n f ~ ) r c e m e n t  of r(lua1 I : L \ ~ s .  Kut tile desire for par tner-  
s l ~ i p ,  antl the al)ili ty to be p:i.rtnel'. I I I U S ~  he in t l ~ e  man  himself. The  law 
a n d  public sentilllent I I I E I ~  protect a. ~ ) I I S ~ I I ( : W S  I I I ~ ~ I I ,  1)11t they cannot  m a k e  
I l i~n .  Thc ~na , l< ing  is largc~ly wit11 t h e  m a n  himself.  S o w  the  a,ge in 
wllich \vv a re  l i r i ~ ~ g  is  a11 c w m o l ~ ~ i c  one ; m a ~ ~ u f a c t r l r i n g  ant1 lncrc l~andis -  
ing claillr the  \vorld's a t tent iou.  X o  (loul)t, this  1.r1lruirk i l l  a modified form 
] ]as  been ~natlt:  t i ~ ~ ~ r .  a.nd t ime a g i ~ i ~ ~ ,  tS\-er since Jm:oI) of oltl c a r r i ~ d  on his  
lit t le t)usinclss tral~sac-t,ions. Hut  as  we seal1 I~ i s to ry ,  i t  does ap1)ear t l ~ a t ,  
tllrougll co~nhintrtions a n d  i n v e ~ ~ t i o ~ ~ s .  we t1r1: I I O W  under  the  i t ~ ~ ~ n e t l i a t e  
sway of l ) u s i ~ ~ e s s , m o r e  t11a11 I ~ u n ~ : i . t ~ i t y  has  ever  l )ee l~  Iwforr. Life a ~ ~ d  
projiress a re  most  percepti1)le to-day i l l  b u s i w s s  c~c t i r i t i es .  To 1)e sure 
tllere a r e  religious, moral  and  educwtiont~l movements ,  glorious, ~ ~ o l ~ l e a n d  
far-~.eaching.  R u t  the greatest ,  a t  least in its in1111c:tliate collsequellcaes on 
the  world, is the  business m o v e m c r ~ ~ t ,  and  nollocly can tell  to w l ~ a t  ex- 
tent  eve11 t l ~ e  ~ n o r a l ,  religious antl t?tlncsatio~~al efforts artb i n f l u e ~ ~ c e t l  I)y 
business motives. E d u c i ~ t i o n  a n d  phila11 t h r o p h \ .  often fil~tl  tlleir expla-  
nation in terms of Irusiness. Whenever  a n  entcr1)risv is proposetl, t h e  
q u e s t i o ~ ~  aristls. 11ot is i t  r ight ,  is  i t  best,  h u t  does i t  )my, how much \\.ill i t  
])ring? E ~ l ~ p i r t h r  I~avt :  t l ~ e i r  reason for being, ~ ~ o t  through a1)stratrt form- 
ulae of political principles, not through religious creeds. h u t  t h r o u g l ~  their  
value to thewor ld ' s  l ) u s i ~ ~ e s s .  I t  is 11ot th i r s t  for Chris t iani ty tllat is 
joining Russia  wit11 the Chiilese Sea,  a n d  t h e  I~ i s to r ic  shores of northern 
Africa, \vith the  diamond fields of the  south.  And n ~ u c h  suspicion 
a t taches  to the  s y t ~ r p t h g  of  t ! ~ e  United States  for "bleeding CUIIR" a s  We 
belrold our  zmny b l r e d i ~ l g  the poor P l~ i l ip inos .  The  struggle for business. 
buying al:d sellin:: a n d  owl l i t~g  a re  a c t u ~ . l l y  to-day t l ~ e  mos t  dar ing  a n d  
gigantic undertakings tha t  have rna.rred a n d  m a d e  this  world. I a m  not  
here to defend these motives, bu t  to poiut out this  existence, a n d  to say, 
t h a t  our  temporal,  1 say nothing of spir i tual .  sa.lvation depends 011 our  
ap t i tude  for conceiving tile signific:anse of presc7nt tIiLy movements  a n d  
becoming a conscious, positive, aggressive par ty  to them. 

This idea of business is lar,qe one I athni t .  And  inany a rnan acculnu- 
la tes  thousands of dollars wi thout  realizing his relat ions to the  rest  of 
t h e  world, his  depentlance on the  world t ~ n d  his i ~ ~ d e p e n d e n c e  of i t  AS a 

of hil; accu~nula t ions .  H u t  i t  is this  idea t h a t  ought  to be ~ ) r o ~ n o t e d  
a m o n g  us in order  t h a t  men  of education n l ~ d  Ilower m a y  k l ~ o w  t l ~ a t  out- 
side of t h e  learned professions there ia tt vas t  field for 1)ersonal I ~ o ~ i o r ,  a n d  
emolument ,  a n d  for  doing a grea t  public good. 111 fac t  we can have very 
few really learned professional men,  unt i l  we d o  have  sonlo capi tal ,  for  a 
professional m a n  m u s t  have  t ime  a n d  facilities for increasing his  knowl- 
edge. These cannot  be obtained wlthout  money. This  tnoney lnustcome 
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from Negroes. Wage-earners alone cannot supply enough mJney. I 
therefore regard i t  a s  a menace to the the progress and utility of pro- 
fessional men that  business enterprise among us increases no slowly. Wo 
have not enough of teachers, preachers and physicians. I n  fact there is 
still room. even under present conditiona, for a few more lawyers. Hut 
none of these rllake suffluient money to supply thein advantsges necessary 
to their highest development and usefulness. More money dieused 
among the Inasses tlr rough Negro capi tal will alter this unfavorable btn tc: 
of things. No fleld calls for trnii~ed mirlds and creative genius to a grcat- 
er  extent than does business To cnlculate prices months hence, to see 
what will be the result with such nnd such a factor removed or introduc- 
ed, call for men of large parts arid superior knowledge, no matter  \\.here 
gained. I know of no men who as  a classgo so far  for the good of ottle, s 
as  do Xegro men for the good of the race. There is a big lump of public 
spirit among us. All we need is to be shown how to use thie public spirit.  
From now on, for many years it must be elnployed in bueiness channels, 
if it would do moet and immediate service. 

I do not believe that  the ultimate contrikution of the h'epro to the 
world will be his devclopment of natural forces. I t  is to be more than 
that. There in him emotional. spiritual elements tha t  preaage gifts from 
the Negro more ennobling and enduring than factories and rail-roa(:s 
and banks. But without these factories, rtrilroads and banka, he cannot 
~ccomplislr his highest aim. We are living among tho so-called Anglo- 
Saxons and dealing with tliom. They are a conquering people who turn 
their conquests into their pockets. The vanquished may not alrvnys rec- 
ognize this a s  true, but the fact remains. Now our end as a race 111c:st 
likely will not be of the same nature a s  tha t  of the Anglo-Saxon. In  the 
longtun each will play a very different part; but, for the present, for the 
sake of self-preservation and for the sake of grasping tllb meaning of the 
civilization in which we live, we must to  a large extent adopt the life and 
use the methods of this people with whom we are associated. Businew 
seems to be not simply the raw material of Anglo-Saxon civilization-and 
by business I mean those efforts directly or indirectly concerned with n 
purposive tendency to material development and progress, with the point 
in view of the effort bringing material proflt or advantage to the onc 
making the effort; and I would include all  such effort8 whether made ill 
peace or war. I was saying, business seems to be not simply the raw ma- 
terial of the Anglo-Saxon civilization, but almost the civilization itself. 
I t  is a t  lea.it ita mairtapring to aation. Living among such a people is it 
not obvious that  we cannot escape its most powerful motive and survive? 
To the finite vision, to say the least, the policy of avoiding entrance in 
the world's business would be suicide to the Negro. Yet as a matter of 
great account, we ought to note tha t  as good a showing se we have made, 
that showing is but as pebbles on the shore of business enterprise. 

Ladies and  gentlomen, I have talked 011 for some minutes without giv- 
ing you the name of the talk. I once heard a scholarly Mansach~lsetts 
congressman lecture, and he said the subject of his lecture was "Whence 
and Whither," but tha t  the subject had nothing to do with the lecture I n  
refusing to christen m y  remarks I may escape the charge of irreleverice. 
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Yet,, if you forco m e  to a confrsc;ion, I dare say I had i n  mind "The b u ~ i -  
ness man ' s  contribution to the deve lop~nent  of our race." 

All of us know tha t  1n:tterinl woaltll i.- not  till? tr:st uf l ~ i g l ~ e s t  develop- 
ment  aud  111an11ood. Yet, i l l  as ~ I I U C I I  a s  t , l~ i s  I ~ i g h ~ i s t  devtllopmcut is de-  
pendent  on the 1uateria.l f o u ~ ~ d a t i o n ,  tile Inst1 w l ~ o  lays t h a t  foundation iu 
ss great  abenefactor  to the  race :as t l ~ a t  man or generation tllrtt will in 
the  end present t l ~ a t  flnrrl gift,  w l ~ i c h  allall yield the r ich,  ripe fruit of t l ~ e  
emotions aud  t l ~ e  soul-the c o n s u l l m ~ a t i o ~ ~  uf t l ~osc  aspirat,io~ls tllat look be- 
yond material  things to t l ~ p  things t l ~ a t  w e  abiclin:: a n d  eternal. I n  som(, 
such  noble form as th i s  the voc.:~tion o f  the bus i~ le i s  mltu presents itsclf to 
m e ;  and  were I a vender' of P P I L I I U ~ S  or an  OU.II (~I .  of a nrill, 1 sltoulci feel 
t h a t  I, a l o t ~ g w i t h  preitchers and tt:achrrs allti tile rest of t l ~ e  saints ,  was 
doing God's service in t l ~ e  c.ause of elevation of 111y people, 
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THE N E E D  OF NEGRO MERCHANTS. 

Abstract of  Paper Submitted by  Miss Hattie G Escridge, N. '98. 
-- 

One way, I think, toward the solution of the much-talked-of Negro Prob- 
lpm is for US to enter into business. Let us keep our money among our- 
selves. Let  us spend our money with each other. Let  us protect each 
other, a s  the other races do. 

Every Negro who euccessfully carries on a business of his .own, helps 
the race a s  w d l  as  himself, for no Negro can rise without reflecting honor 
upon other Negroes. By Negroes sticking together and spending whatever 
they have to spend with their own race. soon they would be able to unite 
and open large, up-to-date, dry-goods, millinery, hardware and all other 
establishmer~ts a s r u n  by their white brothers, thereby giving employ- 
melit to hundreds who otherwise have nothing to do. All the young peopk 
v ~ h o  are graduntzng from our sehools to-day, cannot beschool teachers andpreachers. 

Of course education is used in al l  avocations of life,but it looks like a 
loss of time to spend a number of years in school, to do just what any 
common laborer hae to do. The Negro has helped to make rich every race 
on earth but his own. They will walk three blocks or more totrade with 
s, white man, when there is a Negro store next to their door. They say 
the Negro does not have as good material a s  the white man. I n  al l  cases 
that  is not true, for they have both bought from the same wholesale gro- 
cer and have the eame material. I f  there is any difference give the ad- 
vantage to the Negro, for he is doing no more than the white merchant has 
done before. If there are weak points in the race, we should help to make 
them strong. I t  will be only by our coming together tha t  we shall ever 
succeed. The different commodities tha t  are brought into market by the 
Negro could be disposed of with the Negro merchants and by bartering a s  
they do with tlie white merchants, benefit themselves, and aid theNegro 
merchant, and thereby the failner and the grocer would be building each 
other up,,rtnd giving strength financially to both. 

W s  have aided the Jew from tlie time he came into our neighborhood 
with his store on his back, consisting of tin-ware, lacee, table cloths, 
cotton handkerchiefs, cheap window curtains and the like, until now he 
has a large brick building, a number of clerks, and he and family ride 
in a flne carriage drawn by expensive horses, and they driven by aNegro. 
W h y  can we not help our brother who is struggling with al l  the odds 
against him, and has been slnce the day of his birth? I a m  sure what we 
might buy from the Negro could be no more inferior than some of the 
things we have bought from the Jew, and I suspect his recommendation 
of the article would be ao truthful as thatof the Jew. 



THE NEUKO IN BUSINESS. 

NEGRO HUSINESS MEN OF COLUMBIA, S. C. 

I'uper Submitted by Mr. H .  E Lindsay 

Columbiahas rt population of over twenty thousand people, llnlf of 
these being colored. T l ~ e  Negroes here, as  in most Southern cities and 
towns, are well represented in the varioos mechanical trades. As to 
what they are doingin businesscan best be untlerstootl from the following: 

We have nbout twenty-flve grocery, dry  goods and clothing stores i n  
the city, varying In size froin the little surburban shop, with its assort- 
ment of mood and shelf goods, to the well stocked and neatly kept store, 
Ivhose only difference from other stores is the color of its clerks. 

Possibly the business that  represents the largest outlay of capital, i s  
conducted by Mr. I. J. Miller the clothier. His store is located in the 
henrt of the business center of the city. Besides giving his business his 
strict personal attention he is aided by three clerks. 

During last fall his estimated stock was $10,000 a t  one time. hfr. Miller 
nbout flfteen years ago, coinrnencecl this enterprise with scarcely a shelf 
of goods: through toil and perseverance he has succeeded in establishingrt 
business, tha t  not only reflects credit upon himself and the race, b u t  
Stands compfirison with the most favored enterprise of i ts  kind in the city. 

'J%e next Lsha11 mention is the well-known Merchant Tailor, Mr. R. J. 
Palmer. Mr. Palmer on account of his thorough knowledge of his busi- 
ness, has for many yearsbeen the recognized leader in his line. H e  oc- 
cupies his own building, valued a t  eight thousand dollrtrs; i t  ip located in 
one of the b e ~ t  business blocks in the city. 

H e  carries in connection with his tailoring business, 8 complete line of 
clothing and gent's furnishings,-his stock representing some thousands 
of dollars. H e  visits the northern markets a s  often as twice a year t o  
select his stock. 

The enterpriseof which I have the honor to be head, is younger than 
the two mentioned above, and much the junior of many other enterprises 
of the race here, and we feel indeed gratifled a t  occupying even third 
place. 

Our enterprise is a grocery and provision store, with one branch bus- 
iness a t  its old stand. near the western suburbs. I was placed in charge 
of the business before reaching my maturity, and ~ i n c e  completing a nor- 
mal  course a t  Allen University in '92, L devoted my entire attention to i t s  
management. 

Our beginnirigwrts certainly humble. W e  opened U P  with a few dozen 
canned goods, wood, etc;  our stock valued a t  about forty dollars. I n  five 
year's time we made three additions to our building, and out of a little 
shop had grown a general merchandise store, where we sold from a paper 
of pins to a suit of clothes, from a pound of bacon to a barrel of ftour. 

W e  conductiour business with flve clerks and a delivery with each 
store. Some of the other  enterprise^ worthy of mention are Mr. J. P. 
Evans,  grocer, Mrs. Caroline Alston, dry  goods, Mr. Richard   ell, grocer. 
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Mr. Evans has been conducting his business a t  the same old stand for 
over twenty years,-his patrons are about equally divided between the 
two races. Mrs. Caroline Alston, a lady who conducts a dry goods store, 
has met with much success in her more than twenty years experience in 
business, andenjoys the esteem and confidence of the white race as  well 
a s  her own. 

Mr. Richard Bell, a comparatively young man, has sueceeeed well in 
his business, and in point of neatness and cleanlinees, hie store is a model 
after which anyone might pattern. 

We have one drug store, Dr. James J. Leggett, a graduate of Howard 
University, in charge; two harness and saddlery shops; flve confect- 
ioners; no saloons; seventeen boot and shoe repair shops, six blacksmith 
a n d  wheelright shops, two butchers, three newspapers with two jobprint- 
ing offlces. 

The "People's Recorder," a paper published and edited by Holmes and 
Nix,  has a creditable circulation throughout the state, and is the most in- 
fluential paper of the three. They have a creditable job department in 
which are employed several printers. 

The next is the "South Carolina Standard;" J. R. Wilson is one of i ts  
editors. The Standard is a neatly printed paper; their job department is 
second to none in the city, a s  their work will testify. The "Christian 
Soldier" is a bright little paper edited by Rev. Richard Chrrol, founder of 
the new orphan home. 

We have twenty barber shops, the l e d i n g  shops are all  colored; we 
have three lawyers, and three physicians: Dr. C. C. Johnson, Dr. C. L .  
Walton and Dr. Matilda Evans. 

Dr. Evans is an  example to all women of our race, who are  standing 
aside and allowing the men to monopolize all the professions. She has 
won many friends since her coming to our city, less than two years ago, 
and  has met with constant success. 

We have two undertaking establishments, two mattr~ssmanufacturies, 
three tailoring establishlnents Among the carpenters and brickmasons 
w e  have fully adozen contmctors, many of which are worthy of mention, 
being honest and reliable and have accumulated wealth. Ninety per cent 
of the carpenters pnd brickmasons are colored. 

Rev. M. G.  Johnson represents a building association that  does a ma- 
jority of the business among colored people. The above is but a partial 
list of the many enterprises among the Negoes of Columbia. 
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THE N E G ~ O  G R O ~ ~ L  

-- 
Paper Submitted by W. 0. Murphy, '91. 

Were the question asked, Wha t  is a t  this moment the strongest power 
in operation for controlling, regulating, and inciting the actions of men? 
What  Iias inost rtt its disposal the conditions and destinies of the world? 
we must answer a t  once BUSINESS, i n  its various ranks and depart- 
ments, of which commerce, foreign and domestic, i s  the most appropriate 
representation. I n  al l  prosperous and advancing communities-rtdvanc- 
ing in arts, knowledge, literature, and social refinement-BUSINESS IS 
KING. 

Other influences in society may be equally indispensable, and some may 
think fa.r more dignified, but nevertheless, BUSINESS I S  KINU. 

The statesman and the scholar, the nobleman and the prince, eoually 
with the manufaoturer, the mechanic, and the laborer pursue their sever- 
al  objects only by leave granted, and means furnished by this potentate. 

'l'hese facts were true a lirindred ypars ago and they are true to-day and 
we a s  propressive, up-to-date citizens must push our way in and share the 
fruits of comlnercial effort. 

Well has i t  been said tha t  "Man is the only animal that. buys and sells 
or exchangescommodities with his fellows. Other animals make a n  at-  
tempt a t  least, to do every other thing that  men can do except trade; and 
among them are types of every profession except the merchant. The bea- 
ver, the bee, and the bird, can build a s  well as  some of our mechanics; the 
fox surpasses some lawyers in cunning; musicians are content to be called 
nightingales of song; the tiger is an uneducated warrior; lions are the lords 
of the forest; but  the merchant who buys from one people to sell to anoth- 
er  has no representative in the animal creation." 

Civilization depends upon the activity of the merchant who by his zeal 
and acumen not only supplies the wants of the trade but seeks out new 
products of other climes and furnishes a new marliet for commodities 
more or less unmarketable in regions where they are indigenoi-s. 

So we see tbat  a business man is a t  once a leader, a servant, and a ben- 
efactor to the community, if he is a thorough business man. 

This brings me to my subject "The Negro Grocer." I do not know that  
I can be considered a s  authority on this subject as  I a m  only 28 years old, 
yet 2'7 of these years have I spent in this business; 50 when I look brtck- 
ward in the dim past i t  seems, sometimes, tha t  I now know less about 
"The Negro Grocer," in particular, and business in general, than wh?n 
I was born a Negro in business. 

There are in the city of Atlanta about 600 licensed grocers, of whom 49 
are Negroes. I t  has been estimated that  the grocery trade of Atlanta 
amounts to approximately $1,000,000 per month, or $260,000 per week. 

The population of ~ t l a n t a  is placed a t  100,000 of whom 40,000 are  Ne- 
groes, allowing 6 persons toeach family, gives us 8,000 Negro families. 
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If each family expeuds %3.00p@r week for groceries. nnd I think such is n 
fair estimate, we have $24,(K)Osp~nt rarl i  wt2f.k. 1)y Pl'i'groes, for Negro con - 
surnption. 

If the 19 I \ ' ~g ro  grocers of rZtlanta f~rrnished clle 4000 Neyrors this $24.(Y)O 
worth of groceries each \veek. rhvtbry one of th(!w fai thfr~l  49 \vonltl havt: 
the  l lea sure of receiving ovt!r Ili.: cwu!~t,t,rr; r ~ r w l y  $;in) eacl) w e ~ k .  

You n w d  not xslr rnr: Are t!ir.y doing it? 
I n  a t l t l i t io~~ to t l ~ e  $21000 sperlt e w h  wrrk Ity K+ .~ roes  for Xegro con- 

sumption, u. large sum is spent daily by servants w l ~ o  in a g r e a t  measure 
are  able to carry this trntlo wl~itlrr:r tl10y will. Yo11 need not inquire, Do 
they take i t  to tbr: Xrgro Gn~cc r?  

So much fur the reality. W': all Irnom t h t  t,hrt Negro eats, and  eats. 
not always sumptously, l ~ t  certainly. a: tirr~o.s, to his utmost capacity. 

We know tha t  these xoods arc paid for;  i c .  most of t hem;  We also 
know tha t  thefie 49 Negro grocers do not sell one-half of the goods pur- 
chased and consumed by Negroes in Atlanta 

Now for "the why " 
Tha t  is the problem tha t  coufronts the Negro Grocer of Atlanta,  some of 

whom, years ag0,embarked in  business, with no capital,  save a few dollars, 
his honest heart  and  his necessity; no establifihed credit ;  ignorant of 
Inofit of the ordinary rules of busir~ess, Inany of them, a t  the s ta r t  would 
not have known a n  invoice from a hill of lading; with nothing to guide him 
but  his native shrewdness and no t l~ ing  to save him from disaster, save 
what  he might accumulate by the strictest economy. 

Yet in spite of al l  these drawbacks some of the of the 49 have managed to 
establish H, fair creditand accumulate H, few dollars and a little property 

The need is not so much for more Qrocers, but for younger and more in- 
telligent ones and we are looking to our fichools for suitable material, so a s  
to a t  least capture the  $24000 spent weekly by Negroes, for gkoceries, in At-  
lanta. 

I t  was this idea t ha t  induced me  to arcept  the invitation to speak to you 
on this  occasion, I thought I might  drop a word which would be t h e  
means of i ~ ~ d u c i n g  some young man to make a n  earnest  a t tempt  to engage 
in some kind of business in Atlanta,  and help these poor, ~ t rnpgl ing ,  hope- 
ful 49 Negro grocers capture tha t  324,000 spent h ~ r e  each week by Negroefi. 

With the same ambition tha t  sustained you in scholastic efforts; with 
the  same energy and push tha t  prompted you in your athlet ic  contests;  
with the same pride t ha t  makes you prize your degree; with the same love 
tha t  makes you boast of your Alma Mater;  with the same economy and fi- 
delity that  actuated your forefathers and with the same persistence tha t  
controls the 49 now struggling in the grocery btISineSS in Atlanta, we r a n  
capture our share not only of the  $24,000 spent  hy  Negroes, but  we can  have 
a flghting chance for the $260,000 spent  by Atlanta Citizens regardless of 
their race. 
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A NEGRO COOPERATIVE FOUNDRY. 

Paper Submitted by Mr. C H. Fearn, Manager. 

The Southern Stove Hollow-ware and Foundry Company was tempor- 
arily organized on the 16th day of February, 1897, and wae permanently 
organized and incorporated a t  Chattanooga, under the laws of the State 
of Tennessee, on,August 16, 1897. Our sharter provides for a capital stock 
of $5,000 to be divided into  hares of 9926 each, which are sold only to  
colored people, either for cash or upon monthly payments, but in no case 
is a certiflicate of stock issued until fally paid for. 

The Foundry wae built and began operations on a smpll scale on or  
about October n t h ,  1897, and has now increased and been perfected until, 
we manufacture stoves, hollow-ware of all kinds, fire grates complete, 
boiler grate bars, refrigerator cups, shoe lasts and stands and other kinds 
of castings generally made in foundries. We alao do a repair business 
which has now grown until i t  has becomea business that pays well and is 
one of our chief sources of revenue. 

The land, buildings, machinery and all patterns are fully paid for es-  
cept part of the stove patterns and these weare payingfor in products of our 
foundry; and we can say that we are virtually free from debt. Of the 
capital stock authorized we have fiold $1466 worth, and this ,has all been 
used strictly in equipping the plant; but this sum does not represent now 
the worth of our plant, as all our profits have been allowed to accumulate 
and have been used in the business. 

By a unanimous vote a t  the various meetings of the directors.of the 
Company, i t  has been decided to draw no dividends until we shall have a 
fully perfected plant and one upon a paying basis. 

Our stockholders, or the majority of them, are active member6 of the 
Company and are men who are masters of different trades which are 
needed to successfully operate a foundry. We have men who have in the 
past been the mainstays of other foundries-men who for years have fol- 
lowed the business of patternmakers, moulders,cupola tenders, engineers, 
repair workers, stove mounters and blacksmiths. And me boast that to- 
day we are fully able to do work that any other men can do. 

The objects in forming and operating the Southern Stove Hollow-ware 
and Foundry Company are many. First, we believe if we can now in- 
vest our capital, topether with our labor, that we will build up a business 
that will in years to come furnish us our means of support; a business 
that we can increase and build up until we shall look on it  with pride and 
have the satisfaction to know that we are the owners and masters of the 
same. 

We believe that to solve the great problems that confront us, there is no 
better way for our race toattain the position they deserve than to become 
masters of the art  of manufacturing. I f  we as  colored men,are able to run 
and operate the foundries that are built with the white man's capital, why 
can't we do the same with ours? When other races see that we are able to 



become the ~nas t e r s  of the t l i f fere~~t  trntles and to employ ou? own c p i t a l .  
direct and cont~rol our own indnst,ries, then the time will come tlmt we will 
cease to he the serfs, but  we will be the brother laborers in tlle g:eatstrugg: : 

of life. 
We  believe tha t  by est,ablishing f0 l l l ld l . i~~ alld \vork-shops by the 01iter 

men of.our race, a,nd t,he successful opero,tion of the s:r,nie, tha t  i t  will be to 
the het,terment of the young men of our ra.c:e. They nvill follow our esmnpl:: 
rtlld, being able to h v e  a place to learn t'he higher t'ratles and to invest t l ~ ~  
savings of their labor, i t  will stop the roving tlisposit,ion of our ;tti.c? m:cl 
make them bett,er citizens. I t  is our duty to watc l~ .  protr.ct xud guide on: 
young men. I t  is our duty to establisli places where thcy m n  Ir:&rn to b:: 
masters of all tmdes. 

We  believe i t  is our duty  to our race to produce as  well :IS to buy .  No 
race or people can be prosperous who always buy and never produce. W:, 
must  make if we expect to own tuid what we ~ n n k o  ~ t ius t  1w fo: ourselve.; 
i n s t e d  of  for others. 

There is no doubt butwhat  the South will be the work-shop of t!ie worliI: 
and as  the South is the home of the colored man,  why ran' t  he own ttntl 
cont,rol the shops? Cient,lenien, I tell you tlle Sout,liern Stove Hollow- 
ware and Foundry Company is n young plant but I say i t  is a success. I t  
to-da,y stands out to the world as  a11 evidence ttiat the colored innn can 
~nm~ufac tu re .  To-thy we are offered orders t t d  will take us nlonths to 
complete. W e  need more capital ; we need more nzeu and we can say to you 
that if we hard the necessary oapital to operate amr 11 Innt as  i t  should be. 
tha t  wecan do the rest ;  n,nd we would show to the  world tha t  the South- 
ern Stovt? Hollow-ware and Foulitlry Coinpa~iy was an  i l~tlustry tl1n.t is not 
only &pride to our r a w ,  but all ho11or to the people of the country in whicll 
we operate. 

W e  would be pleased to have any on6 come a.rltl inspect our plant. I t  is  
a worthy enterprise a~l t l  ~ ~ R H I ' V R S   support^. We believe the time is not f;) , .  
dist'ant when the nanle of the Soutlle~m Stove Hollow-ware and Fou11tl1.y 
Colnpcrny will adorn t'lle lists of the best and most prosperous nia~nufactur- 
ingplants of the United States of Ainericaa~icl then, al~cl not until then, will 
the object of this institution be nt,tained. 



PI'ECIRO HUSINESS  VEN'I'URES I N  A T I A N T A ,  Gd. 

Compilrtl 117~ t h e  Eilitor front tltr Sotior  /hrsc.s of 
G'. F. l'orier, '99, n ~ r d  J. I' StwbrooLe, '99. 

According to the ul l i ted Sta,tes ~ ~ u s u s  of 1890 tlir.1.c bvrw ill Atlanta ,  GH., 
28,117 Pu'egroes. A t  prest.nt t l i r r t~  n r r  pro1 n.l)ly fro111 tliirty-fire to for ty 
thousniltl. Among t,liiv populatiou tilt, c-lr~ss i l l  So(-iulogj- o f  At lan ta  Uni-  
versi ty  counted 61 husi~iesa e i i t ~ r p r i s e s  of eufficient size* to 1)e noticed. 
These \vere ns follo\vs : 

Grocery-stor?$ ................................................................................ 22 
Genernl Rlercliantiist. stores ........................................................... 5 

................................................................................... Wood-yards 6 
Ra,rber-shops, with hired employees a n d  o v ~ r  $300 i i i v e s t d  ......... 6 
Meat-Ma.rkets ................................................................................ 7 
 restaurant,^ ................................................................................... P 
Under takers  ................................................................................. 2 
B l a c k ~ l n i t h s  a n d  Wl lee lwr ig l l t~ ,  tvith stock ................................. 2 

Saloons .......................................................................................... :! 
.......................................................................... Tailor,  wi th  stock 1 

Drug-store ...................................................................................... 1 
Creanlers  ....................................................................................... 1 

...... Pool a n d  Billiard Parlor  ........................................................... I 
Loan  a n d  h v e s t l n e n t  Company ................................................... 1 
a g e  a n  g o  B e  ......................................................... 1 

........................................................................ Real  E s t a t e  Dealer 1 

Total  ............................................................................. fil 
There  a r e  some of t h e  above t h a t  coinbiiie several busiiiesses; e. g., one  

of the  grocery-stores h a s  a mea t -marke t ,  in  colinection ; two others  h a v e  
wood-yards;  one a coal a n d  wood-yard; ant1 one conlbinea a grocery, res- 
t auran t ,  wood a n d  coal-yard a n d  a mea t -marke t .  I n  one of t h e  above 
mentioned wood-yards, coal is  alno sold;  in  anotlier there is  a restaurant .  

T h e  capi tal  invested in  these b u s i n e s s e ~  i s  a6 follows: 
G R O C E R Y  S T O R E S .  

CAPITAL. NUMBER OF STORES. ( 'APITAL. SVMBEH OF STORES. 

$100 1 $ so0 1 
I tO 1 800 4 
200 2 1 000 2 
fLSO 2 1 276 1 
300 1 - 
400 1 Total ............................. 61 
600 6 Total capi tal  invested $11,926 



0 T I T F . H  E3-TERPHISES. 

-- . . - -  ---- 
HI'S1 YEW. I A MOI'STS I SVh'STF.1 ) .  I TOTA 11. 

Tot Fd.. ........................................ $52 335 
This ma,kes a t,otrtl investlnent o f  $64,260 in a11 businesses. 
Nearly all these investments have grown from very small beginnings, as, 

for inshnce  : 
CAPITAI. AT START. C!APITAI, AT PRESENT. 

Drug-store, $ 900 $1 Wi) 
Restaurant, 50 MIO 
Grocer, 150 600 
Tailor, 76 200 
Undertaker. 0 6 000 

At present three Arms have a n  inVestlmnt of $5,000 and over; four be. 
tween $2.500 and $6,000; eleven from $1,000 to $2,5(!0; twenty from $m 
to $1,000 and twenty-three under $W. 

The nulnl)er of years in business is as  follows : 

(.;enem1 Md'sc. .............. ........ ........ $ 7 800 
Wood-yard, ............... 1 EM 
Barber-shop .................. 10 000 
M e t - k t  , ............ 
Resta'umnt, .................. 125 ......... 
Untlertakor, ................. 13 000 
l~ l a~cksmi t~ l~ . .  ................. 1 4(m 
Saloon, .......................... ...... 2 7(X) 
(1 ........................... a ......... 200 
11r11g-store, .................... ......... 1 900 
Creamery , .................... ............................................. ......... 300 
Pool-room, .................... 
Investment Co ....... ...... 
Carriagebuilder , ......... 
Real Estate ................... 

1 6 ~ 1  

4 1x11 d . . .  
9110 

5 000 , 

........................ 
............................................. 

......... 
............................................. 

......... 
.................. 

............................................ 1 1 1:::: .... 

1 600 
4 o@l 

..... 900 
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YEARS IN BUSINESS. 

Grocery, 
Gen'l Md'se, 
Wood-yard, 
Barber-shop, 
Meat-market, 
Itestaurant, 
Undertaker, 
Blacksmith, 
Sdoon,  
'h i lor ,  
Drug-store, 
Craamery 
Pxd-room, 
I w e s ' n t  Co., 
Car'ge Bldr., 
R>.zl Estate 

Total, 2 8 8 7 7 10 8 2 4 2 

The oldest business is  a general merchandise establishment, 29 years 
old ; next comes a grocery, 26 years old, and two groceries and a barber- 
shop, each 20 years old. 

A cornparison of the years in business and the invested capital is of 
interest: 
-- 

UNDER $600. $600-1,000. $l,W-2,600. $2,600-6,000. $~,OOO-OVBR. I I I I 
UNDER 
3 Yr's 

3-6 
5-10 
10-16 
16-20 
21)-30 

'The general merchandise  tore, which is 29 years old, has $1,000 invest- 
ed;  the grocery-store, which is  26 years old, has the same amount in- 
vested; contrasting with these is a grocery with the same investment, 
three years old. The  two 'LO year-old groceries have respectively, $ 4 M  
and S500 invested; the g e n n a l  iiierchnnclise store, which has the largest 
investment, $3,800, is fifteen years old. The undertaking firm, with $7,000 
invested, has been in operation 14 years, while the $6,000 firm has been 
running 10 years. T h u ~  we can see tha t  in the main there has been a,  
~ r o w t h  in capital, due to the saving of profits; a t  the same time, there 
ere  a number of old shops which show no growth, but continue to live, 

G 
3 
6 
3 
1 
2 

..... 

...... 

...... 
3 

...... 

...... 

2 
4 
8 
6 

...... 
1 

2 
2 

...... 
6 

...... 
2 

...... 

...... 
1 

...... 
2 
1 
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and there is also evidence of ability to hegin new businesses with some 
considerable capital. 

The next question is as to the manner in which these establishments 
are conducted and their special advantages and disadvantages. Most of 
them must, of course, depend primarily on Negro patronage. Of 25 Arms 
especially studied in 1898, none depended wholly on white trade;  9 had 
considerahle white patronage, and t\vo some white trade;  the rest de- 
pended wholly on Negro trade. Much depends naturally on the charac- 
ter of the business; a drug-store would get white trade only by chance 
or in an  emergency; a grocery-store might get a little transient white 
now and then; wood-yard might get trade of both races; restaurants and 
barber-shops must draw the color-line wi t l~out  exception and either 
serve all whites or al l  Negroes; undertakers can serve Negroes only. All 
these considerationx make, of coulse, a vast difference between white 
and Negro business men. A Negro undertaker in Atlanta is in a city of 
36,000 people, chiefly of the laboring class: a white ui~dertaker has a con- 
stituency of, perhaps, FO,COO, hrg-ely well-to-do merchants and artisans. 
The white grocer has not only the advantage of training and capital, but 
also of a constituency three times a s  large. and ten times a6 rich as  his 
Negro competitor. Moreover, 76% of the Negro flrms are compelled by 
custom to do business largely on a credit basis, and,  too, have fewer 
means of compelling paymeut. Finally, the Negro merchants, a s  a class, 
are poorly trained for the work. The 26 studied in 1898 were educated 
a s  follows; 

College Trainillg ......................................................................... 1 
m 0 0  ................................................................... 9 
Read and Write only ................................................................. 12 
No Education .............................................................................. 3 



THE NEQRO I N  BUSrNESS. 

T H E  NEGRO NEWSPAPER. 

By the Editor. 
-- 

There are in the United States to-day the following periodicals publish- 
ed by Negroes in the interest of the colored people : 

MAGAZINES. 

A. M. E. Church Review, quar- A. M. E. Zion Church Review, 
terly, Philadelphia, Penn. quarterly, Charlotte, N. C. 

H ~ w a r d ' s  American Magazine, monthly, Harrisburg, Pa. 

DAILY PAPERS. 

The Daily Recorder, Norfolk, Va. The Daily Record, Washing- 
American Citizen,KansasCity,Kan. ton, D. C. 

WEEKLY PAPERS. 

Alabama. 
Baptist Leader, Montgomery, National Ass'n Notes, Tuskegee, 
Mobile Weekly Press, Mobile, Southern Watchman, Mobile, 
Christian Hope, Mobile, Christian Age, Mobile, 

Educator, Huntsville. 

California. 
Western Outlook, San Francisco. 

Colorado. 
Statesman, ~ e n v e r ,  Sun, Colorado Spring@, 

Western Enterprise, Colorado Springs. 

District of Columbia. 
Bee, Wwhingtoa,  Colored American, Washington. 

Florida. 
Sentinel, P e n s ~ o l a ,  Forum, Ocala, 
Evmgeliet, Jacksonville, Recorder, Orlando, 
East  Owast Banner, Interlacken, Samaritan Ledger, Sanford, 

Herald, Live Oak. 

Georgia. 
Appeal, Atlanta, 
Baptist Truth, Savannah, 
Tribune, Savannah, 
Georgia Baptist, Augusta, 
Progress, Athens, 
Dispatch, Albany, 
60. Christian Recorder, Atlanta, 
00. Georgia Baptist, Waycross, 
Aurora, Atlanta, 

Age, Atlanta, 
Weekly News, Savannah, 
Union, Augusta, 
Clipper, Athene, 
fierald, Brun~wick ,  
Enterprise, LaGrange, 
Guide, LaGrange, 
Voice of Missions, Atlanta, 
Iconoclast, Albany, 



F O U R T H  A N N U A L  U O N F E R E N U E .  

Spectator, Darien; Sentinel, Macon, 
Monitor, Columbus, Investigator, Americus. 

Index,  Carpentersville. 

Illinoh. 
Conservator, Chicago. 

Indiana. 

World, Indianapolis, Freeman, Indianapol i~ ,  
Recorder, Indianapolis. 

Kansan. 
Plaindealer, Topeka. 

Kentucky. 
Lexington Standard, Lexington, America11 B a p t i ~ t ,  Louisville, 
Bluegrass Bugle, Frankfort, Major, Hopkinsville. 

Louisiana. 

S. W. Chrintian Advocate. New Republican Courier, New Or- 
Orleans, leans. 

Massachusetts. 
Courant, Boston. 

Weekly Guide, Baltimore., Messenger, Baltimore 
Baptist Voice, Haltiinore, Crusader, Baltimore, 
Republican Guide, Baltimore, Ledger, Baltimore, 
Afro-American, Baltimore, Signal, Cumberland. 

Michigan. 
Informer, Detroit. 

Mississippi. 
New Light, Columbus 

Missouri. 
American Citizen, St. Louis. 

Minnesota, 
Appeal, St. Paul. 

Nebraska. 

Enterprise, Omaha, Afro-American Sentinel, Omaha, 
Progress, Omaha. 

New Jersey. 

Public Record, Newark, Union, Orange, 
W. T. Patterson's Weeklv,Asbury Public Record, Atlantic City. 

Park. 



74 THE NEGRO I N  BUSINESS. 

New Yolk.  
Spect'ator, Albany, Age, New York, 
Presbyterian Herald,  N. Y. Methodist Herald,  N. Y. 

North Carolii~a. 
Defender, Raleigh, Blade, Raleigh, 
Gazette, Raleigh, Baptist Sentinel, Raleigh, 
S tar  of Zion, Charlotte, Afro-An~erican Presbyterian, Char-  
Eastern Herald,  Etlenton, lotte, 
Neuse River Herald,  Walclron, True Reformer, Littleton, 

Cotton Boll, Concord. 

Ohio. 
Gazette, Cleveland, Observer, Xenia, 

Rostrum, Cincinr~ati.  

Oklahoma Territory. 
Constitution, Oklnhoma, Guide, Oklahoma 

Pennsylvatlia. 
Christian Recorder, Philadelphia, Tribune, Pl~iladelphia.  
Christian Banner, Pl~iladelphia,,  Odd Fellows Journal, Philadelphia. 

Symposium, Philadelphia. 

Sorith Carolina. 
Peedee Educator, Bennettsville, Piednlont Indicator, Spartanburg. 
People's Hecord, Columbia, 
(2hristian Soldier, Colu~nbiti,, 

Weekly Express, Dallas, 
City Times, Galvestotl, 
Elevator. Wharton,  
Helping Hand,  Oakland, 
Advance, San Antonio, 
Herald,  Austin, 
Reporter, Marshall, 
New Idea,  Galveston, 
Spectator, Yoakum, 
Paul  Quinn Weekly, Waco, 
Bugle, Nsvssota,  

Standard,  Columbia, 
Observer, Charleston. 

Texas. 
Rising Sun,  Rockdale, 
Star ,  For t  Worth,  
Guide, Victoria, 
Gazette, Galveston; 
I t em,  Dallas, 
Searchlight, Austin, 
Teacher, Caldwell, 
X Ray,  San Antonio, 
Southern Herald,  Waccl 
Sequin, Navasota, 
Enterprise, Bellville 

Monitor, Marshall. 

Ship, Bristol, 
Tennessee. 

Christian Index,  Jackson. 

Virgi~hia. 
Richmond Planet, Richmond, Virginia Baptist: Richn~ond.  
Reformer, Richmond, National Pilot, Petersljurg, 
Leader, Alexandria, Colored Churclinlam, Bedford City. 

IVes t Virginia. 
Pioneer Press, Martinsburg. 
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SCHOOL AND COLLEGE PAPERS. 

Lane College Reporter, Jackson,  Tenii. College Arins, Tallahassee, Fla.  
Argus, Bicltlle Unir . ,  Cl~ar lo t te ,  N. C. College Record, Talledega, Ala. 
Aurora, Morris Rrown College, Atlanta. Courier, Clark Uiiiv., Atlanta. 
Scroll, Atlnnta Unir . ,  A t l i ~ l ~ t ~ ,  (;a. News, Brick Ills., Enfleltl, x. C. 
Tuskeger Student ,  Tuskegee, Aln. Fisk Herald,  Nashville, Tenn. 

l ln i rers i ty  Herald,  Howard  IJniv., Wasl~ington ,  D. C. 

Magazines 3 
Daily papera 3 
School papers 11 
Weekly papers 136 

Total 163 

The sixty-six lendinp newspa1)ers were established a s  follows: 
Christia.11 R ~ c o r d e r  ..................................... P11 i I ade l~~h ia  I'a. 
Soutl~mestern (Il~ristian Advocate ............ New Orleans, LIL 

......................................... Cllristia~i Index Jackson,  Te i~n .  
Sta.r of Zion ................................................ (:ha,rlotte, N. C. 
Conservator ............................................... (:hicapo, Ill .  
(ieorgia Baptist ......................................... A~igus t a ,  (la,. 
1.ander ...................................................... Alesn.ndria, Va. 
Aineric.aii Baptist ....................................... Loiiisville, Ky.  
New York Ape ........................................... New York, N. Y. 
W ~ s h i n g t o n  Bee ..................................... Wa.s l~i i~gton ,  n. C. 
Pioneer I'ress ............................................ M a r t i i ~ s l ) i ~ r ~ ,  W. Vs.  
Jnclianopoli6 World ................................... I i~dii i lapolis ,  Ind.  
(;nztxt,te ..................................................... .Clevcxland, 0. 
Rirhinond Planet ..................................... Ric l~moi i l ,  Va. 
Ph i l t t t l r l p l~ i~  Tribrune ............................... Philadelphia, Pn. 
A. hl. E. (:hiircl~ Ileview ........................ ..Pliilnclelphin. Pa. 
Tril,unc ....................................................... Sn.vni~nrlh, (fa. 
F:levat.or ..................................................... San Fra.nciscw, Cal. 
The Ihwtl~erlioocl ...................................... N:~t~chez, Miss. 
b'loritln Sen t i i~ r l  .......................................... Yensacwlw, Fla. 
Nntional Pilot ............................................. l 'etersl)ur~, Vs. 
Southern Chrifitian Recorder ..................... At,laiit,a, Ga. 
Augusta 1Ti1ion ........................................... A u ~ i i s t a ,  (in, 
Arnerican Citizen ..................................... Kansafi City, Kan. 
Stn.t,esman ............................................... Deliver, Col. 
Christian Banner ...................................... Philadelphia, Pa. 
Southern W a t c l ~ m a n  ................................. Mobile, Ala. 
Raleiph Rlatle ............................................ Raleigh, N. C. 
Constitutioii ............................................... Ci~it~l~rie,  Oklalloma. 
Afro-Ainerican Sentinel ............................. O m ~ l ~ n ,  Neb. 
Afro-American ........................................ B l t i o r e  Mcl. 
Lexiiigton Stantlard ................................... I,exii~gtoii,  Ky. 
Colored American ...................................... Wafihinpt~ii ,  I). C. 
People's Recorder ...................................... C o l u i n b i ~ ,  S. C. 
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Defender ............ ......................................... Raleigh, N. C 
Guide ......................................................... Guthrie, Oklahomra- 

1894 Weekly Express ......................................... Dallas, Texas. 
Western Outlook ...................................... San Francisco, Cal. 
Weekly Press ............................................. Mobile, Ale. 

1896 The Ship ................................................ ..Hristol, Tenn. 
Enterprise.. ............................................. La Grange, Ga. 
Baptist Sentinel ......................................... Raleigh, N. (J. 
Spectator .................................................. -Albany, N. Y. 
~ e n t u c k y  Standard .................................... Louisville, Ky. 

1896 Forum ........................................................ Ocala, Fla. 
South Georgia Baptist ............................... Waycross, Ga. 
Association Not,ee ....................................... Tuskegee, Ala, 
Public Record ............................................ Atlantic City, N. J- 
Guide ...................... ................................. Baltimore, Md. 
Monitor ..................................................... Jacksonville, Fla. 

1897 Evangelist. ............................................... Jacksonville, Fla. 
Informer ...................................................... Detroit, Mich. 
Herald ...................................................... Brunswick, Ga. 
Elevator ............................................. ....... Wharton. Tex. 
Advance ...,.. ............................................... Sen Antonio, Tex. 
Helping Hand ............................................. Oakland, Tex, 
American Eagle; ......................................... St Louis, Mo. 

I898 Atlanta Age ............. ................................... Atlanta, Ga. 
Enterprise ................................................... Omaha, Neb. 
Appeal ...................................................... Atlanta, Ga. 
Union ......................................................... Orange, N. J. 
Symposium ...... ...,.. ................................... .Germantown, Penn. 
Observer ............ ,.... ................................... Macon, Miss. 
Republican Guide ..................................... Baltimore, Md. 
Baptist Voice ...,....... 77 ................................. 
Gazette ......................................................... Galveston, Tex. 

The following papers, smong others, own their own buildings: 
Star of Zion, Charlotte, N. C. 
Pioneer Press, Martinsburg, W. Va. 
Planet, Richmond, Vs. 
Christian Recorder & A. M. E. Church Reyiew, Philadelphia, Penn. 
Florida Sentinel, Peneacola, Fla. 
Fwrum, Ocala, FL. 
The Ship, Bristol, Tenn. 
Public Record, Atlantic City, N. J. 
Symposium, Germantown, Penn. 
Bee, Washington D. C. 
Christian Index, Jackson, Tenn. 



Ihwty-four papers O W I I  printing plants: 
\'ALUE. N I I M H E R .  

Under $ ,500 6 
$ EiO(&-l,oOO 11 
1,000-2,MX) 12 
2,500-6,OOO 9 

$5,000 and o w r  3 
Total actlml valuation $89,260. 

These papers are puldished by the following agencirs: 
Single individuals 39 
Firm3 18 
Religous societies I 0  
Serrct or other Societies 3 

The Negro newspaper has not yet gained an a ~ s u r r d  foo t i~~g ,  but it i p  
rapidly 1)~corning a social force. Nearly all Negro families read t h ~ m  and 
while t h ~  paper8 arc not yet strong enough to mould opinion, they are 
beginning to play a peculiar pert in reflecting it. 

There exists today no better means of forming, directing and crystalix- 
ing Negro puhIic: opinion than by means of the press. A strong, fearless, 
national newspaper or magazine which the Negroes could feel was their 
own, with sane views a.s to work, wealth and culture, could become, in  
years, a vast pownr among Negroes. Here is rr chance for m peculiar sort 
of philanthropic work, and one hitherto little tried-the endowed periodi- 
cal. Fifty thousand dollars might, with care and foresight, launch a 
social force in the American world which would be of vast weight in  
guidin:: us toward the proper eettlcment of many vexed Negro problems. 


